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25.000 POUNDS 


Or COMBAT CARGO 


SPOT.-DROPS TO 


ONE LOCATION 


USAF 
HERCULES 


GOVERNMENT 


AIRCRAFT PLANT NO. G6 
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EXPERIENCE! 


FLY YOUR CARGO TO EUROPE AND 
THE MIDDLE EAST ON THE WORLD'S 
LEADING ALL-FREIGHT AIRLINE 


Specify ‘SEABOARD & WESTERN’ for your cargo to Western Europe and the 
Middle East and you buy the time-tested experience of the pioneer transatlantic 

all-freight airline. Every man at Seaboard & Western is an air cargo specialist— 
because we concentrate on air freight, with emphasis on bulk commodities! 


For AMRTRADER SERVICE see your freight forwarder, or write, wire or phone 


SEABOARD & WESTERN AIRLINES 


80 Broad Street, New York 4, N. Y. ° Telephone: WHitehall 3-1500 
Logan International Airport, Boston * Telephone: East Boston 7-1872, 7-5917 
FOREIGN OFFICES: Shannon, Paris, Luxembourg, 
Frankfurt, Hamburg, Stuttgart, Zurich, Athens. 


The only U.5.-cortificeted 
transationtic all-carge 
cirtine 
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AIR FREIGHT FOR <() ————— 
AUSTRALIA...OR PQ@INTS WEST? — 


t : — 


Qantas knows the South Pacific 


Qantas Super Constellations fly regular schedules from Vancouver-San 
Francisco to: Honolulu, Fiji, *Samoa, *Tahiti, “New Zealand and Aus- 
tralia (immediate connections to all points), New Guinea, New Cale- 
donia, New Hebrides, Solomons, etc... and points east: South Africa, 


Asia, Europe. Australia’s Overseas Airline serves 5 continents and 26 
countries. 


Australia’s Overseas Airline 


& |n association with TEAL 
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CAB Approves Air Exchange 
Board Excludes Certificated All- 


Cargo Lines from Participation 


Riddle Expands To 
Boston and Midwest 


Washington, D. ¢ Riddle Airlines, 
scheduled all-cargo air carrier operating 
between New York, Florida, and Puerto 
Rico, won an important victory when the 
Civil Aeronautics Board authorized the 
extension of its operations to key cities of 
the Midwest and several additional stra- 
tegic points in the East. 

The Board's decision in the North-South 
Air Freight Renewal Case aleo awarded a 
five-year temporary certificate to the air- 
line. Riddle is the country’s sixth-ranking 
echeduled airline in the carriage of freight, 
and ranks first among the North-South air 
carriers 

Riddle’s extension of service to the Mid 
west will link Florida with the following 
cities: Atlanta, Louisville, Indianapolis, 
Cincinnati, Columbus, Cleveland, Detroit, 
and Chicago. The cargo line’s Eastern 
Seaboard service will find Boston as a new 
Northern terminal, linking Miami via the 
following intermediate cities: New York, 
Philadelphia, Baltimore, Washington, D.C., 
Richmond, and Jacksonville. Stops are 
permitted at 10 additional cities within 
the state of Florida 

According to an airline spokesman, ser 
vices to the new cities will be opened as 
quickly as the facilities are set up. It is 
anticipated that some of these points will 
he opened this month 


Qantas, BOAC, Airwork In 
16,000-Mile Horselift 


NEW YORK—Australia last month air 
exported horses for the first time in her 
history, and it took the combined services 
of Qantas Empire Airways (Sydney-Sing 
apore), British Overseas Airways Corpora 
tion (Singapore-London), and Airwork, 
Ltd. (London-New York) to perform the 
16,000-mile operation. Three racers, one 
of them Prince Morvi, eight-time Aus 
tralian derby winner, were in the horse 
lift. 

The steeds formed the vanguard of an 
ticipated Qantas-BOAC-Airwork  airhauls 
to the tune of 75 Australian horses a year 
Shipping arrangements were made by Hal 
Lane, of the Los Angeles firm of Dempsey 
& Form, specialists in the international 
transportation of horses. 


WASHINGTON, D. C. 


A new facet of commercial air transportation has come 


into being with the approval by the Civil Aeronautics Board of the air exchange 
idea proposed by the Air Coach Transport Association and the Independent Mili- 
tary Air Transport Association. Based on the centuries-old concept of London’s 
fabulously successful Baltic Exchange and a number of more recent “copies” in 
France and Belgium, the exchange is designed to benefit both the users and opera- 


Nonskeds? No! Now It’s 
Supplemental Carriers 


WASHINGTON, D. C.—By action of 
the Civil Aeronautics Board in defin- 
ing the role of the irregular air car 
riers, or nonskeds as they are com 
monly known in and out of the trade, 
these carriers have been designated as 
“supplemental air carriers.” The defi- 
nition, the result of a four-year in- 
vestigation of some 50 large airlines 
falling under this heading, also carries 
the following provisions 

There will be a maximum of 10 
flights per month in the same direction 
between any single pair of points in 
any calendar month, with these two ex 
ceptions: (a) intra-Alaskan operations; 
(b) international passenger carriage. 
This, in effect, means that the limited 
number of flights may be scheduled. 

Permission is granted on an unlimited 
basis to operate planeload cargo and 
passenger charter flights in domestic, 
overseas, and territorial (exc ept intra 
Alaska) operations 

International all-cargo charters may 
be operated. 

The decision affecting the supple. 
mental carriers is a temporary one. 
Final authority will be granted at the 
conclusion of the proceeding still in 
progress concerning the individual 
qualifications of applicants. The Board, 
in its 3-2 opinion (Chan Gurney and 
Harmar D. Denny dissenting), praised 
the activity of the supplemental car- 
riers in the Berlin and Pacific Airlifts. 
During the Berlin Airlift they hauled 
57% of the cargo tonnage and 25% 
of the passengers carried by commercial 
airlines in charter operations. As for 
the Pacific Airlift, the supplemental 
carriers accounted for approximately 
50% of the commercial capacity needed 
by the military during the Korean War; 
the margin is even greater in domestic 
military charters, 
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tors of commercial aircraft. The Board's 
okay is for the experimental period of 
three years. (See The Air Exchange Re 
ceives a Nod in August, 1955 AT.) 

CAB approval did not mean that ACTA 
and IMATA received all they requested. 
These are the highlights of the 3-2 de- 
cision which brought dissents from Mem 
bers Chan Gurney and Harmar D. Denny: 

> Certificated cargo-only carriers are 
barred from participating in the agree- 
ments. 

> Exchange operations are limited to 
domestic charters. 

> Numerical limitations have been placed 
on the flight frequencies. 

> The entire capacity of one or more 
aircraft must be engaged by a single 
charterer, (This is opposed to the mul- 
tiple-charter idea proposed by ACTA, 
wherein more than one charterer would 
be enabled to engage a plane.) 

> Exchange operations may not include 
charters to ticket or travel agents, or tour 
conductors, nor commissions paid to the 
aforementioned. 


Statements of Presidents 

ACTA’s president, H. B. Johnston told 
Ain Transportation that while he was 
delighted with the victory, the results 
were “not near what they should have 
been.” He expressed disappointment over 
the fact that foreign charters were not 
included, pointing out that “as long as 
the Baltic and other exchanges in Europe 
operate world-wide, America will be tardy 
in developing air commerce around the 
world.” Johnston also felt that the turn- 
ing down of the multiple-charter proposal 
was restrictive. 

Nevertheless, he added, the decision 
as a whole is a victory for American free 
enterprise, and gives the exchange a place 
in the air transportation scheme. He 
stated that CAB Chairman Koss Rizley 
had performed “a public service.” 

Ramsey D. Potts, Jr.. [MATA president, 
gave the following exclusive statement to 
Ain TRANSPORTATION : 

“We regard the decision as a milestone 
in air transportation regulation. We feel 

(Continued on Page 6) 
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TRANSPORTATION 


The World's First and Only Air Cargo 
Magazine . . . Established 
October, 1942 


BPA 


Member of Business Publications Audit 
of Circulation, Inc 


AIR TRANSPORTATION, published 
once each month, thoroughly covers 
the entire air cargo industry for the 
benefit of all those engaged in ship- 
ping and handling domestic and inter- 
national air freight, air express, and 
air parcel post, as well as using the 
domestic and international air mail 
services. Included in AIR TRANSPOR- 
TATION’S wide coverage are: air ship- 
ping, cargoplane development, rates, 
packaging, materials handling, docu- 
mentation, air cargo terminal devel- 
opment, insurance, routing, interline 
procedures, new equipment, commer- 
cial airlines, military air transport 
service, air freight forwarders, and 
business flights. 


Subscription rate for United States 
and Territories, $5.00 for one year, 
$8.00 for two years, and $11.00 for 
three years; foreign countries, $6.00 
for one year, $10.00 for two years. 
and $14.00 for three years. Individual 
copies (except November), 50 cents 
each; November issue, $1.00 per copy. 


John F. Budd 

Editor and Publisher 
Editorial 

Richard Malkin 


Executive Editor 


Advertising 
Frank R. Brine 
Asst. to Publisher 


Whitney Bowles, Contributing Editor 
ae 4 Hackney, Contributing Editor 
Dr. W. L. Grossman, Contributing Editor 


Langdon P. Marvin, Jr., 
Contributing Editor 


x. & Lyons, Business Monager 
William E. Budd, 
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(on Military leave) 


Frank W. Budd, Circulation Manager 
Keith H. Evans & Associates 


West Coast Advertising Representative 
3723 Wilshire Bivd., Los Angeles 5, Calif 
Phone: DUnkirk 8-298! 


J. B. Tratsart, Lad. 

United Kingdom Sales Representative 
799, Harrow Road 

Sudbury, Wembly 

Middlesex, England 


AIR TRANSPORTATION is published by Import 
Publications, Inc., Ten Bridge Street, New York 
4, N. Y.; also publishers of Custom House Guide, 
American import & Export Bulletin, and Air 
Shippers’ Manual. Reprinting of any article or 
portion of an article appearing in this maga- 
tine without written permission, is strictly 4 
bidden. AIR TRANSPORTATION is available on 
microfilm. For information contact publications 
office 
10 BRIDGE ST., NEW YORK 4, N. Y. 
Phone: WHitehal! 4-2898 


Copyright, 1955, Import Publications, Inc. 


Acceptance under Section 314464 P.L. and R 
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Net circulation of this issue (not including distribution to advertising 
agencies, advertising prospects, public relations firms, newspapers, and 
magazines; special distributions for promotional purposes; and cash sales) 


totals 8,078 copies. Gross circulation is 
issue will be received by a minimum of 


6,932 shipping and business execu- 427 
tives including: 


3,274 traffic managers 112 

1,035 presidents; partners; proprie- ‘ 

tors 7 

65 vice presidents 89 

48 secretaries; treasurers; comp- 214 

trollers 

576 freight forwarders % 
431 export-import managers; ex- 

port-import merchants 63 

376 purchasing agents 42 


992 aviation department heads of 55 
commercial and industrial 
firms 24 
135 general and sales managers 


- 


The most recent study of Air Transportation's circulation has shown a 
pass-along of each issue to 3.45 persons, 
persons per copy. On this basis, this issue of Air Transportation will be 
read by a minimum of 35,947 persons. The latter figure does not include 
readers not classified under ‘net circulation.” 
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more than 8,650 copies. This 


ciriine executives and other per- 
sonnel 

military personnel (principally 
MATS) 


banks 

insurance firms 

trede organizations 

Federal, state and city govern 
ment departments 

educational institutions and stu- 
dents 

business and public libraries 
foreign governments 

aircraft and aircraft equipment 
manufacturers 

miscellaneous 

awaiting classification 


or a total readership of 4.45 


em ee ee ee — 


= 


DecemBer 1955-—Pace 5 


« os 
4 . : ue het 
oa — v . 5 4 a 
baa a 
se 
So a . 
Boe 
S eauialilialaaaeniie autem ¥ 
; of ee = be 
ROW 8 REIS 
/ ee 
a 
a a a ' 
re ee x 
' > &- 
; ‘i 
' a 
7 
j 
; 3 
os 
| - 
' sg 
| ae "ae ee : 
a 
! : 
« 
i 


that these decisions give the large irregu- 
lar air carrier, now to be known as sup- 
plemental air carriers, suthcient market 


scope to conduct profitable operations giv- 
transportation , 


ing a valuable service in 

but we would hope that at some later date, 

| some of the restrictive conditions attached 

| to our own AIR EXCHANGE operations 
would be removed. (Editor's Note: AIK 
EXCHANGE is IMATA’s registered trade 
name.) 

“The Board decisions are based 
the same premise that we based our testi- 
mony on in both cases. These are two 

| fundamental premises, the first premise 
being that the market for air transporta- 
tion service is constantly expanding on a 
wide scale, and the second premise being 
that the certificated passenger carriers are 
amply protected by the competitive ad- 
vantages they enjoy through their en- 
trenched position and their franchise 
routes and also through the expanding 
market for air transportation service. The 
two premises on which we based our rec- 
ommendation in giving majority of deci- 
sion in effect adopts our point of view. 

We expect, therefore, that the certificated 
passenger carriers would be helped rather 
than hurt by the decision. We say this 
because we think the new supplemental 
air carriers with their expanded authori 
| ties will develop a wider demand for air 
transportation by stimulating the move- 
ment of groups by air and the movements 
of plane loads cargo shipments. 
“The testimony of IMATA that we refer 
to was given in November, 1952. At that 


time we recommended that the Board give 
domestic 


= SHIP SABENA FOR 
= AIR CARGO 
= TO AFRICA 


upen 
Only Sabena offers — 
@ Most extensive service to Africa — single carrier 
air cargo to Casablanca, Tripoli, Kano, Cairo, Stan 
leyville, Elizabethville, Leopoldville and Johannes 
burg with interior service throughout the Belgian 
Congo and connections to Luanda, Nairobi, Dar-es 
Salaam, Entebbe, N'Dola, ete. 
@ Air cargo service for oversize shipments all the 
way to Johannesburg by DC-6C cargo plane via 
Tripoli, Kano and Leopoldville. 
@ Confirmed bookings from New York. 

Most Experienced Airline in Africa 


SABENA serves 9! destinations in Europe, Africa and 
the Middle East . . . one carrier all the way! 


See Your Own Cargo Aaent—He's an Expert—or Contact 


CSABENA > 


BELGIAN WORLD AIRLINES 


New York * Chicago * Cleveland * Washington * Detroit 
Los Angeles * San Francisco * Dallas * Miami * Philadelphia * Atlanta 


' 

| the large irregulars unlimited 
charter rights and the right to operate 12 
trips a month without regard to frequency 


or regularity.” 


Supplemental Air Carrier 


The CAB has changed the designation 


of irregular air carrier to supplemental 


air carrier, and has granted a maximum 
of 10 flights per month in the same direc- 


tion between any pair of points in a month, 
The exceptions are 


WORRIED ABOUT 
"OFF-LOADING"? | Gli“ 


simply low-cost 


tion,” Potts said. “Charter service is spe- 
demands transportation 
the needs and de- 


Low cost may he 


Are you sure your air shipments to the Orient | 
get the speed and service they deserve? a 


mands of the customer 
| a distinguishing feature of charter service, 
may not be. Our 


but in many cases it 
member carriers have developed a charter 
market on a shallow penetration basis so 


Japan Air Lines has a proven 
record of conasiate ntly fast serv- 
no “off loading” even for 


ice 
mail or military cargo. It’s real 
RUSH service personalized far, but they have done it on a broad basis 
all the way—at no extra cost! and served all types of customers. Our 
a member carriers intend to develop the 
charter market on this broad basis and 
meet the needs and demands for special 


American-piloted 
DC-6Bs from 
San Francisco 
to Japan, Okinawa 


and Hong Kong 
Cargo to further 


services of all types. 
“The decision in these two cases, espe 
cially the large irregular air carrier case, 


is further recognition by the Civil Aero 


nautics Board that these carriers have be 


gun to mature. This evidence of maturity 


and stability was pointed up by the award 
in September of this year by the National 
Safety Council of its award of honor to 
the member carriers of IMATA for two 


destinations get 
years of operations world-wide without a 


fast, protected 
transshipment 
passenger fatality.” 


See your cargo agent or 
IMATA will hold a special membership 
meeting on December 6 and 7 in order to 


7 
~ JAPAN AIR LINES | 
Offices in New York, Chicago, Washington, D.C., San refine the plan and procedures for operat 
Francisco, Los Angeles, Seattle, Honolulu, Tokyo, ing the ATR EXCHANGE and to consider 
Okinawa, Hong Kong other questions by these decisions. 
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Gurney and Denny, in their dissents, 
acknowledged that there was a_ public 
need for a central facility for carriers and 
charterers, but held that the method of 
accomplishing it, as seen by the majority, 
was wrong. They foresaw the creation of 
two super carriers (ACTA and IMATA) 
who eventually would acquire a monopoly 
of the charter market. Gurney and Denny 
favored, instead, a “true air exchange or 
clearing house, like the New York Stock 
Exchange, which would bring the interest 
of buyer and seller air carriers together 
under free bargaining and untrammeled 
competition.” 


Pan Am Flying Caravan 
Tours Latin America 


SAN JUAN—Twenty Puerto Rican in- 
dustrial leaders last month left here for 
a tour of six Latin American cities in a 
quest for new markets. The group, organ- 
ized by the Chamber of Commerce of 
Puerto Rico, together with a cargo of 
specially built display cases, was flown 
by Pan American World Airways. Cities 
visited during the two-week tour were 
Curacao, Caracas, Maracaibo, Panama 
City, Colon, and San Jose. 

The exhibits included products produced 
by 60 Puerto Rican companies in light 
metals, plastic s, electronics, textiles, wear 
ing apparels, chemicals, ete, The indus 
trialists established liaison with importers 
and trade groups in the various cities. 


Lufthansa to Expand 
International Routes 


NEW YORK—Dauring his recent visit to 
this city, H. M. Bongers, president of 
Lufthansa German Airlines, revealed that 
the carrier will be very much in the world 
air transportation picture. It is intent on 
reclaiming a major part of its old global 
network. 

Next Summer, Lufthansa will inaugurat« 
operations to Teheran, and later that year 
will expand to the Far East. Also, next 
Fall the German airline will connect Ham 
burg with Buenos Aires, via Rio de Ja 
neiro, Chicago is due to be opened in 
the Spring. 


Finnair First Non-Red 


Line to Serve Moscow 


NEW YORK—The Finnish National 
Travel Office here has reported that Fin 
nair this month will inaugurate scheduled 
services between Helsinki and Moscow. 
Convair 340 equipment will be used. There 
will be no intermediate stops between the 
Finnish and Soviet capitals. It is under 
stood that Finnair will receive a number 
of Convair 440s in the Spring. These will 
be introduced on the Helsinki-Moscow run 


Round Table on Air Cargo 


NEW YORK—Professionals in different 
phases of air cargo contributed to a round- 
table discussion sponsored by the World 
Trade Club of New York, Inc., last month. 
Participants were: Leo Strauss, manager 
Peter A. Bernacki, Inc.; Robert C. Lord, 
district sales manager, RANSA; Alvin C 
Schweizer, Eastern traffic manager, TACA: 
and John J. Deus, of E. I. du Pont de 
Nemours & Company. 


(See Pade 


BOAC Reduces Air Cargo Rates. Convenient, 
Simplified, significantly lower on 
many commodities--and, there's less 
paperwork and faster ground handling 
when you specify BOAC for all your = 
shipments. Fast, frequent and depend= . 
able service to principal cities on 
6 continents. For full facts on new, 
lower rates, contact your agent or 


BRITISH OVERSEAS AIRWAYS CORPORATION 
342 Madison Avenue, New York 17, N.Y. 
MUrray Hill 7-8900 
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A BOGSTA | 


.. via ASA... 
your freightway to Latin America 


SCHEDULED FLIGHTS DIRECT TO: 
HAVANA * BELIZE * GUATEMALA 
SAN SALVADOR * PANAMA * BOGOTA! 


Also... charter plane load service from any 
point in the United States to any point in 
Latin America. 


Call ASA or your freight forwarder for fast, 
economical air-freight service. Saves you time 


9 and money! 
ASA 


inte rnationat 
Airlines ) 
a -— GENERAL 


New Yor w 
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Airports : 
' 
“~Ttrrttttttttttttetttttt 
Construction of a fourth air cargo 
building at New York International Air- 
port will begin in February, according to 
the Port of New York Authority. Struc- 
ture is slated for September occupancy. 
It will replace temporary facilities used 
by overseas airlines. 

H. Max Healey, United States resi- 
dent vice president 
of Avianca, reports 
that the new inter- 
national airport now 
under construction 
at Bogota, Colom 
bia will be able to 
accommodate even 
the giant Douglas 
and Boeing jet air 
liners. Main run- 
way will be 12,000 
feet long and 200 
feet wide. Airport 
is 11 miles north- 
west of the Colom- 
bian capital. It is 
expected to open 
2‘ years from now. Healey 

September freight statistics for 
Seattle-Tacoma International Airport show 
a total of 2,105,238 pounds handled—a 
drop of 379,340 pounds from the Septem- 
ber, 1954, total. First nine months, how- 
ever, with a total of 22,464,587 pounds of 
freight handled, are ahead of the January- 
September, 1954, total by 2,918,174 pounds. 


Commercial Aircraft ‘ 


Last month’s issue highlighted the 
spate of jet transport purchases by United 
States air carriers (see Fabulous Trans- 


§ port Purchases Take Over the Spotlight). 
Pan Am ordered 25 Douglas DC-8s and 

‘ te 20 Boeing 707s at a cost of $269 million. 
7 . United’s order for 30DC-8s represented 
in . | an outlay of $175 million. Hard on the 
¢ heels of these purchases has come the 
thi news of American Airlines’ investment of 

e rm ny mg | $135 million in Boeing jets. American 

hopes to have the aircraft in transconti 

nental operation on June 15, 1949. National 

A ry ywh E re Airlines’ six DC-8s (cost, $36 million) 

will be received in 1959 and 1960, with 

the first one due in May, 1959. Northwest 
IN EUROPE, NEAR EAST, FAR EAST, | Airlines is considering bnying eight jets. 

AFRICA, MEXICO. | No decision has been made on the type. 
Riddle Airlines has leased five C-46 
cargoplanes with an option to purchase. 
Sed | p They will be placed in service on Riddle’s 

New York-Miami-San Juan route. The air 
freight line’s fleet now stands at 22 C-46s 

and 4 DC-4s, 

ee 2: Canadian Pacific Airlines has ordered 
e three Bristol Britannia turboprops with an 

7 | option on five more. Delivery will be in 

1957. This, reports Bristol, is the first 

| dollar order for the big airliner. 

. . New orders: Eleven Convair Metropoli- 
New Reduced Specific Commodity Rates | tans (Model 440) for SAS, 12 for 16 

| on most items. two for REAL, and one for Aero O/Y. 
Sabena also has ordered three more 

4 


Douglas DC-7Cs. SAS’ order totals $9 mil- 


4 | lion, and Sabena’s (including both types 
=) : | of aircraft) in excess of $17 million. 

. { During the next five years, India will 
a purchase 42 new transports to meet that 


country’s growing needs. Thus far, the 


I ai Indian Government has decided to pur- 
See your Cargo Agent or call Air France chase 10 Viscounts, with delivery expected 


NEW YORK: PLAZA 99-7000 by 1957. No decision has been made on 
BOSTON: COPLEY 7-8350 the remaining 32. Civil aviation in India 
CHICAGO: LUDLOW 6 -1044 is nationalized. 
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' . : 
' Congratulations —: 
teeeeeeeussaseeoacesseosecea: 
United States Airlines 

American: Thomas J. Harris, with AA 
since 1938 and 
one-time mana- 
ger of interna- 
tional cargo 
sales for Ameri- 
can Overseas 
Airlines, sue- 
ceeds Joseph D. 
Boylan who has 
resigned as di- 
rector of cargo 
sales ° ° . 
Nelson Bump 
named vice pres- 
ident—Eastern 
Region, and 


Herbert J. Lyall 


succeeds him as Harris 
vice president— 
New England ... T. L. Boyd succeeds 


the retiring Lawrence G. Fritz, pioneer 
airman and veteran airline figure, as vice 
president—flight . . . Theodore P. Gould, 
until recently vice president—Eastern Re- 
gion, appointed district sales manager for 
the Pacific Area with headquarters in Hon- 
olulu. Gould requested to be relieved of 
his duties as vice president for reasons of 
health . . . Richard S. Mitchell elected 
vice president—-Guided Missiles Range Di- 
vision 


Braniff: Jack W. Seay, assistant direc- 
tor of ground operations and responsible 
for the Latin American Division, pro- 
moted to director of ground operations. 

Capital: James Mellinger, cargo agent, 
named by the Washington Air Cargo Asso- 
ciation as the “most friendly, helpful, and 
sales-minded air cargo employee” at Wash- 
ington National Airport during the month 
of September.” 

Delta: Robert L. Griffith appointed as- 
sistant to the president, heading a new 
office to be established in Washington, 
 &. 


Flying Tiger: John C. Cosgrove, insur 
ance executive, elected to the board of di- 
rectors. He succeeds the late Thomas J. 
Sullivan. 

Pan American: Roger Lewis elected 
executive vice president in charge of devel 
opment and defense projects Murlin 
C. Arner, Miami station traffic manager, 
named PAA director for Jamaica ay 
Antonio Comellas appointed traffic and 
sales representative in the Camaguey and 
Oriente provinces of Cuba 


Riddle: James J. Kerrigan promoted to 


the post of traffic coordinator 


Seaboard & Western: Richard J 
Trainor ap 
pointed sales 
manager. He 
came to the all 
cargo line last 
year after hay 
ing been a 
member of Pan 
Am’s sales staff 
United: 
James J. Harti 
gan and Bruce 
W. Bolton named 
to manage cargo 
sales activities 
in the Ne Ww 
York and Los 
Trainor Angeles areas, 
res pec tively. 


Sky TRADER 
SERVICE 


for AIR CARGO to ALL EUROPE 


Overnight to: For rates, schedules, cargo 
reservations and information 


GLASGOW . HAMBURG . BREMEN pono pn 
COPENHAGEN . OSLO . STOCKHOLM OLympia 7-8000 


New 48-hour service to: 
TEHERAN and all 
Neor East points 


rely on SLATS 


_— _$xY TRADER SERVICE 
One-carrier responsibility 
Cargo reservations 

to final destination 
DISTRICT OFFICES: ATLANTA LOS ANGELES . SEATTLE 


NEW YORK . WASHINGTON, D.C DETROIT . PHILADELPHIA ’ 
CHICAGO . MINNEAPOLIS . SAN FRANCISCO CLEVELAND 138-02 QUEENS BLVD., JAMAICA 35, N.Y. 


SCANDINAVIAN 


AIRLINES SVSTEM 


... CARGO EXPERTS 
ONE CARRIER LIFT YOUR LOAD! 


SERVICE Airwork Limited* first scheduled car- 
New York © Montrea go-only transatlantic carrier... con- 
Gander * Keflavik firmed through bookings in advance 


... bulk cargo to 12 tons. Exclusive 
Cargo Courier on every flight as- 
sures better handling, faster cus- 
toms clearance. Backed by the fa 


Shannon * Glasgow 
Manchester © Birr yham 
London « Dusseld 


Frankfurt! © Stuttgart!* mous BLUE STAR and FURNESS WITHY 
Zuricht * Baselt Lines. Cooperation with other IATA 
Milant* carriers gives you on-time delivery 


to Europe, Africa, the Middle East 
and Far East. 


with connections ¢ 
Principal cities 
For further information, 


tvia London descriptive folder, bookings: 


*. 
subject Government Call Your Forwarding Agent or 
approval 


AIRWORK Wy ATLANTIC 


75 West St., New York 6,N.Y. DI 4-5910 


*Pounded in 1928 
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NEW LUFTHANSA 
AIR CARGO SERVICE 


Direct to Germany and all European Markets 


Lufthansa Super G Constellations fly non-stop from New York 


to Europe, delivering cargoes with utmost efficiency and speed. 


This reliable new transatlantic shipping service is backed by 30 years’ 


experience, For information on rates and schedules or for confirmed space 


CONTACT YOUR AGENT or 


COTE LIME serman aiviines 


555 Fifth Avenue, N. Y. 
G23 Geary St, San Francisco 


37 S. Wabash, Chicago 
1347 Book Building, Detroit 


All Delta — 
Flights Carry 
- airFREIGHT 


a aes 


Serving 58 Cities in 

7 Countries 
Leading companies in nearly every 
field have learned how to improve 
distribution, build sales and cut 
costs with Delta airFreiGutT. Find 
out what flying freight can do for 
you, how to “air” your shipping 
problems. For answers to specific 
questions—or complete shipping 
analysis, free—call your local rep- 
resentative of Delta airrreiGuT, 
Or write to: 


formerly Operating os Ovlre Cas 


olrFREIGHT Dept., Atlanta Airport, 
Atlanta, Georgia 
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Shortest 

"Oy Route to 

% SOUTH 
AMERICA 


BOGOTA 


— 
AVIANCA 


DIRECT TO 


BOGOTA 


From New York by the World's 
Largest Air Cargo Carrier... 
AVIANCA. Confirmed bookings in ad- 
vance .. . shipments collect payable 
in Colombian currency. 


FAN AMERICAN = 


Air Commerce 


Hartigan 


Hartigan succeeds Francis Conway, now 
chief of outside sales at New York; Bolton 
takes over the job of Jack Steinbrenner 
who has resigned. 


Foreign Airlines 


Airwork: Arthur R. Breyfogle (ex- 
Flying Tiger dis- 
trict sales manager) 
appointed regional 
sales manager 
for San Francisco. 

Japan: Joseph 

M. Villata (ex. 

Northwest) named 

agency and_ inter 

line manager al- 

tached to the Los 
Angeles office. 

KLM: George 5 

Satybel, associated 

with the Duteh air 

line since 1953, ap- 

pointed cargo devel 

Breyfogle opment manager, 

Lufthansa: Hellmuth G. Dippel named 
regional sales manager for New York. 

Qantas: Captain Edgar Johnston, for 

mer Assistant Director-General of the 

Australian Department of Civil Aviation, 

appointed international adviser to the 

Qantas management. 


Indirect Air Carriers 


Air Express International Corp.: 
John B. Walker, president of the public 
relations firm of Walker & Crenshaw, Ine. 
and former airline executive, and Jack 
F. Chrysler, son of the late Walter P. 
Chrysler and engaged in private invest 
merct, elected to the board of directors 

Emery Air Freight: Ellis |). Slater, 
president of Frankfort Distilleries, Ine. 
and a director of Distillers Corporation- 
Seagrams Ltd., elected a member of the 
board, 

Hensel, Bruckmann & Lorbacher, 
Inc.: Ignatz Grofik, formerly New York 
sales manager for Air Express Corpora- 
tion, now with HB&L in the capacity of 
air cargo sales manager. 


Aircraft and Equipment 

Convair: William C. Keller appointed 
manager of customer relations at San 
Diego. 

Piasecki Helicopter: Thomas K. Fin- 
letter, former Secretary of the Air Force, 
and John F. Floberg, former Assistant 
Secretary of the Navy for Air, voted mem- 
bers of the board. 

Pratt & Whitney: Clifford A. Brooks 


named advertising manager. 
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SIXTEEN-THOUSAND POUND ship's turbine rotor which 


By RICHARD MALKIN 


URKICANE Connie was hard at 

her malevolent occupation. Cut 

ting a wide swath across North 
Carolina. she wreaked death and de 
struction later estimated to have run 
into millions of dollars. Fleeing the 
fury of Connie, the population had 
holed up as well as it could. The gale 
swept roads which normally streamed 
with activity were clear of trafic. Some 
of the roads had turned into turbulent 
rivers. 

Somewhere between Raleigh and 
Durham, an embattled car sought 
refuge from Connie. Under the cireum 
stances, the most logical place was a 
tobacco warehouse which happened to 
be on the driver's sales itinerary. He 


was airfreighted from New York to South Africa. Shipper's original suggestien 
of a charter was dropped in favor of AEl's regular service, effecting savings of $31,000 in air transportation costs. 


What Makes AEI? 


Charles L. Gallo 
AE! Pilot 


fought through the upheaval of the 
elements and found the warehouse 
but it was in total darkness. Connie, 
of course, had forced its shutdown. 

Quite unexpectedly the visitor found 
the door open. Since it did not make 
much sense returning to his car in this 
howling storm, he stepped — inside, 
blinked in the darkness, and as his 
eyes gradually became accustomed to 
the gloom, he was able to make out a 
faint yellow light at the farther end of 
the warehouse. Ile called several times, 
then the figure of a man stepped out 
of the shadows and shouted to him to 
come 

The man in the warehouse turned 
out to be the president of the firm-—an 
independent tobacco dealer. The visitor 
introduced himself as Alvin B. Beck, 


vice president of Air Express Interna 
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BULK SHIPMENTS like this one helped Air Express International go over the $7,000,000 


- 


mark this year. One recent shipment involved 48 carloads of enamel goods. 


~ 
7 
a 


Frank J. Eberle (left) and Robert Bean, representative of the Chicago Brookfield Zoo, 
greet the first elephant ever to be airfreighted from Nairobi to the United States. 


tional Corporation; and to the 
sternation of the 


Northerner was less interested in shel 


con 
tobacco man, the 
ter than in talking business 

They talked tobacco leaf and tobacco 
Prior to this stop, Beck 
had learned that shippers of tobacco 


leaf shipping 


leaf samples could send these out at 
weights lower than the 22-pound rate 
which the airlines had established for 
this without 
strict Sample shipments were 


commodity, apparently 


reason 


Pace 12——Airn TRANSPORTATION 


numerous, but the average could be 


considerably lower than 22 pounds. 
Beck talked air cargo. The tobacco 


man wasn't 


interested in air when he 


had to adhere to an “unrealistic” rate. 
Beck countered with a description of 
AE I's world-wide service and the possi- 
bility of accepting shipments of any 
weight without a “penalty” rate. Said 
the tobacco man: if this could be done, 
he could double the volume of his ship- 
Not only would air 


ments at once. 


Air Commerce 


cargo moving at a reasonable rate en- 
able him to ship true samples overseas 
and 
fast enough to get the edge on his 


receive the resultant orders back 


eager-beaver competitors, but he would 
be able to expand his shipments to 
international markets never before 
pursued. 

While Connie screamed at the top 
of her lungs and beat at the warehouse, 
Beck and the tobacco man effected a 
deal. Result: 
regularly today at five or six pounds 
per shipment. This introduction to air 
cargo, as well as similar conversions in 
built from 
nothing a volume which 
AEI describes as “respectable and still 
growing.” 


tobacco leaf is moving 


the tobacco industry, has 


practically 


Not Size Alone 
Aside 


pioneer 


from the fact that AEI is a 
indirect air carrier—its daz- 
zling history spans two decades—the 
company currently represents, in phi- 
losophy and action, the path which the 
air freight forwarding industry 
traverse. Bigness is not enough. Prior 
to the association of Charles L. Gallo 
as president of AEI in August, 1949, 
the company was 
measure, 


must 


huge by industry 
It had a payroll of 135 em- 
ployees at that time; but by Gallo’s 
standards, most of the personnel, and 
consequently the organization as a 
whole, were merely dabbling at a busi- 
ness with a gigantic potential. It was 
one thing to be big, and another to 
make money at being big. 

Trained in a hard school of day-by- 
day economics—he had made the then 
radical changeover from airline execu- 
tive, to which he had progressed from 
indus 


the insurance and advertising 


tries -Gallo proceeded to clean house. 
Virtually ARV's 


roster was scaled down to 75 
duties, 


overnight, personnel 
Reallo- 


cation of streamlining of pro- 


Alvin B. Beck 
Hurricane Connie didn't faze him. 
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cedures, elimination of duplicated ef- 
fort, proper training of specialists, em- 
phasis on sales and service, and the 
establishment of a concentrated ad- 
vertising and promotional program 
brought the anticipated results. Busi- 
ness volume tripled immediately. Any 
management expert will be awarded a 
garland wreath 
formance. 
AEI’s total billing in 1949 amounted 
to $1 million. This year, with a total 
personnel of 145—-only 10 more than 
in 1949-—Gallo expects billings to go 
beyond the $7 million figure, represent- 


for this sort of per- 


ing an increase of approximately 35% 
over the 1954 record. And claims 
they are phenomenally low, averaging 
001% system-wide. 

“We're fulfilling the forwarder’s 
basic job of educating the shipping 
public and promoting our services 
right down to the hilt,” Gallo said, 
offering the writer one of several bound 
volumes of advertising and publicity 
pieces, then overloading him with a 
sheaf of cleverly phrased mailing fold- 
ers. “Since 1949, we've spent about 
$350,000 on advertising, not including 
direct mail. We make it a point to 
send out at least one mailing piece a 
month.” 


Industry Benefit 


The date 1949, of 
sponded with the advent of Gallo; and 
the comparative figures bridging the 
years were mute testimony to the suc- 
cessful choice of method of attack. As 
AEI’s president sees it, the program 


course, corre- 


not only has benefitted his company, 
freight forwarding 


industry at the same time. 


but the entire ai 


“Read our ads. We have done a big 
sales job portraying for the shipping 
public the economic advantages of ai 
AEFI has advertised trade 
fairs, hoping to stimulate the minds of 


forwarding. 


manufacturers. Our 
helped the 
erally. 


messages have 
industry gen- 
AEFI will get its share. If we 
don't, it’s 


forwarding 


because we're asleep and 
therefore we are not entitled to it. We 
have no 


interest in dominating the 


industry. Competition will keep us on 


our toes. 


Gallo, who also heads the Air Freight 


Forwarder Association as president, 
doesn’t take AEI’s phenomenal growth 
for granted. It’s a spur to more de- 
velopment, more creative ideas, more 
refinement of 


warder-shipper, 


forwarder-carrier, for- 
forwarder-receiver re- 
lationships. Knowing that his company 
represents the keystone of the con- 
signor - forwarder - carrier - consignee 
structure, he has an astute respect for 
this basic fact: the AEI client specifies 


air because his principal interest is in 


AEI TRUCK meets the Swiss Air Lines schedule. Said Gallo: "No freight is held until the 


second day.’ Seven-day, round-the-clock service assures an uninterrupted movement. 


Gallo 
is acutely aware that his organization 
would crumble into ruins if he or his 
lieutenants permitted the existence of 
bottlenecks which motivate toward cost- 
ly delays. And simultaneously the defi 
nition of air cargo would be anni 
hilated. 

Consequently there has been terrific 
emphasis on a_ fast, 


having his shipment expedited. 


smooth-flowing 
ground operation. The company be 
came the first to establish seven-day-a- 


yi - mn P 
BAHREIN-BOUND HAYDITE (burned cinders)—four planeloads full. An astonishing variety 
of commodities, huge and small, are handled daily by AEl. 


round-the-clock Night 


crews have been installed to expedite 


week, service 
freight picked up during the day. On 
each of the four occasions of the writ- 
er’s visits to AFI's executive offices at 
9) Broad Street, New York, in connec- 
tion with this article, as well as to its 
operations at Idlewild and Newark Ait 
ports, a single cry was heard: 


“No freight is held until the second 
day. It moves today.” 
ntinued Paue 
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. Matador assemblies before crating. 


—_ 


“— 


ee | “ 


. The same assemblies after crating. 


3. Along with crated Mofador goes mobile launcher 
for airfreighting in giant Douglas C-124 Globemaster. 


ne Geenn L. Martin Company 
has borrowed a leaf from. the 
automotive industry. It is produc 
ing interchangeable parts for its Mata 
dor pilotless bombers, which method 
has done away with the necessity of 
shipping the assembled unit intact 
Right now Martin is packing the 
seven major components of the Mata 
dor in weatherproof crates which are 
airfreighted to destinations even thou- 
sands of miles from the Baltimore 
plant Into the crates go the nose, 
wing, center section, aft tail, fin and 
bullet fairing stabilizer sections, and 
the instrumentation 
The erated Matador parts are air 
shipped with ease. They can be stacked 
and stored for long periods of time. If 


and when needed, the pilotless weapon 
can be assembled on the field with 
ease--thanks to the fact that no two 
pieces must be made expressly for each 
other. 

The Matador, first successful ground- 
to-ground pilotless bomber developed 
for the Air Force and the first weapon 
of any kind to be sent overseas for 
duty, is launched from a highly mobile 
launcher whose length equals that of 
the craft. Thrust upward at terrific 
speed, the Matador drops its rocket 
booster as soon as the booster’s power 
is exhausted, and under power of its 
turbo jet reaches speeds attained by 
the latest-model jet fighters. On the 
dive toward target, the Matador passes 
through the sound barrier. eee 
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4. Delivered, assembled, poised for action. 


5. And here's the action! 
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Part of the saven-ton air shipment of window fans destined to 
sweltering New York. Watching the loading are (left to right): 
Ed Lowe, Flying Tiger pilot; Paul G. Glenkey, sales manager 
of the Signal Electric Division; and Pete Nucci, co-pilot. 


How We Hold On To Our Customers 


By PAUL G. GLENKEY 


Sales Manager 
Signal Electric Division 
King-Seeley Corporation 


Menominee, Michigan 


HERE’S a ghost in the fan indus- 
try’s closet that comes a-haunting 


successful companies almost every 
year. When it appeared this past Sum- 
mer, air freight proved to be the only 
“ghost chaser” that could do the trick. 
The distributor's and dealer's fan 
season really starts shortly after the 
New Year, even earlier for some. They 
begin at that time to buy their fan in- 
ventory for the next Summer. Actually, 
manufacturers schedule design changes 
to allow for sales any time after No- 
vember. By the time customers discard 
their red flannels the dealer usually 
has a complete fan inventory waiting. 
Sometimes dealers and distributors 


luded n Page 


MENOMINEE 
MICHIGAN 


Signal ties in promotion with traffic. In this photo the company is shown taking full 

advantage of its fifth planeload of New York-bound fans. Each carton, constructed of 

sturdy though light corrugated board, carries an advertising message on its panel, Left 

to right: Elmer A. Otte, vice president of The Brady Company, Signal's advertising agency; 
the author: and Neil O'Donnel, Signal’s sales promotion manager. 
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THE 


T the end of World War II the 
possibilities of air cargo trans- 
portation burst upon the scene 

with loud acclaim. The physical pos- 

sibility of transporting freight was no 

Two things stood 

in the way of the airplane making real 

inroads into the 
goods: 


longer a question, 
transportation of 
D Business operators had to be shown 


the marketing 
freight. 


advantages of air 


> The ton-mile cost of flying freight 
had to be reduced, 

The accomplishment of both of these 
predicted. In 
fact, predictions flew thick and fast; 
and for the most part they bristled 
with optimism, 

Now, 10 years after the end of 
World War Il we are able to look at 
the beginnings of the air freight devel- 
opment with a little more objectivity. 
It did not take 10 years for us to 
realize that the early predictions of the 
growth of air freight volume were far 


objectives was freely 


too optimistic. The same obstacles to 
trafhe development that existed in the 
lute 1940s are still with us. While traf 
fic volume did not develop as many 
predicted, rather steady progress has 
been made. In 1955 we find a more 
cautious optimism replacing the un- 
restrained enthusiasm of 1945. 

In many respects the conditions sur- 
rounding the air freight picture are 
strikingly similar to those of 10 years 
ago. The historic battle over the cer- 
tification of all-cargo carriers is far 
from finished; although it now seems 
that the all-cargo lines are fighting a 


rear-guard action. {viation Week 


(March 14, 1955, p. 146) reported as 
follows: 
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It's been a tough pull for air cargo, but... 


FUTURE 


NEVER LOOKED BRIGHTER 


By DWIGHT L. GENTRY 


University of Maryland 


“One thing is certain—the more ag- 
gressive combination carriers are going 
to continue to keep the pressure on in 
an effort to prove that independent all- 
cargo operations aren't necessary, that 
the combination carriers can handle all 
the business available.” 

It now looks as if the combination 
carriers may succeed in relegating the 
all-cargo lines to a position of lesser 
importance. The contributions of the 
all-eargo lines to the development of 
air freight will remain regardless of 
future developments. 


Problems the Same 


The problem of selling the business 
man on the advantages of air freight is 
still much discussed, just as it was in 
Present 
ton-mile rates reflect litthe progress in 


the immediate postwar years. 


reducing costs, though relative to other 
forms of transportation some slight 
progress may have been made. The 
same commodity lists that character 
ized air freight in the beginning are 
still, predominant. 

On the other hand, there are signs 
that point to real progress in the dec- 
ade ahead. Many of the combination 
carriers are now showing a renewed 
interest in air freight. Despite claims 
to the contrary, there have been rea- 
sons to doubt that, in years past, the 
combination lines had much enthusiasm 
for freight. Business Week summed it 
up quite well (issue of June 19, 1954): 

“Since World War Il, air freight has 
been the precocious but neglected step- 
child of the airlines. It has grown 
without any serious, broad-scale study 
of how it fits into the nation’s distribu- 
tion pattern as a whole.” 


Associate Professor of Marketing 


The claim was often made that the 
combination carriers were interested 
only in the express-type cargo that 
could be hauled in the unused space 
in the passenger plane. With the ex- 
ception of a very few carriers, litthe was 
done to dispel this idea. 

Now it looks as if the combination 
lines are taking the air freight chal- 
American Airlines, 
long a leader in freight development 
among the combination carriers, has 


lenge seriously. 


launched a training program in air 
freight salesmanship. The objective 
seems to be the introduction of indus- 
trial selling techniques into air freight 
salesmanship. Similar stirrings of in 
terest have been evidenced by other 
combination carriers. Programs such 
as that satrted by American may well 
lead to overcoming one long-standing 
obstacle: that of showing the business 
man the advantages of air freight. 

Why the revitalized interest in air 
freight on the part of the combination 
carriers? The challenge of the all- 
cargo lines has been one factor. But_ 
perhaps of more importance is the” 
probability that airline management is 
coming to realize what certain execu- 
tives in the industry have long main- 
tained: that airline revenue from cargo 
must eventually surpass the revenue 
from passenger traffic. This conclusion 
derives not only from a realization of 
the great potential in air freight, but 
from the realization that passenger 
traffic is likely to encounter a definite 
ceiling as volume rises. 

Airline business— passenger or 
freight—is distance business. While 
passenger traffic is influenced by factors 
such as income, availability of service, 


(Continued on Page 21) 
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A SUBSTANTIAL PART of ARC's ‘flying 
sales" setup. Shown in front of the com- 
pany's hangar are (left to right) H. H. 
Benning, research and design engineer; S.A. 
Meacham, field service and sales engineer; 
and the author, H. S. Christensen, manager 
of field engineering and sales development. 
In background are Navion and Bonanza. 


MORE SELLING TIME 
AT LOWER COST 


By H. S. CHRISTENSEN 


Manager, Commercial Field Engineering and Sales 


T’S 4:55 in the afternoon and a last- 
| minute “phone call from a dealer 

tells me it might be a good idea to 
make a field trip first thing in the 
morning. A few minutes of pre-trip 
preliminaries (are all 300 pounds of 
my field equipment in good order?) 
and I’m all set... with plenty of time 
left today to mow the lawn before an 
early dinner, 

Tomorrow I'll leave my home in the 
North Jersey hills at 7:30 a.m 
be having coffee with Dealer X and a 
prospect four states away at just about 
the same time my commuter neighbor 
is scurrying down into the tube station 
at Hoboken for the last leg on the daily 
jaunt to his Maiden Lane insurance 
ofhice. 

And I'll finish my 
Dealer X and prospect, hop over from 
Richmond, Virginia, to Ohio . . . to 
Western New York State . 
couple of important stops in Pennsyl- 


business with 


° make a 


Aircraft Radio Corporation 


Boonton, New Jersey 


vania ... and be raking the lawn to- 


morrow evening at home when my 
neighbor gets back from the city 

The sales executive who has to spend 
a good deal of his time planning trip 
itineraries is certainly operating at re 
duced efficiency. Even if the planning 
and attendant detail is capably han- 
dled by an aide, there is time loss, 
possibility of procrastination and other 
factors to be considered 


Two Aircraft 


With two planes available for execu- 
live, sales and engineers’ travel and 
test work, we at Aircraft Radio Cor- 
poration find that instead of worrying 
over trip planning—or procrastination 

the ability to say, “We can do it 
right now,” means elimination of a lot 
of guesswork, lost motion, and wasted 
time. We're in a much better position 
to handle situations as they arise, espe- 


cially where the probable value of a 
quick field trip is indicated 

We do a great deal of spur-of-the 
moment field sales and service eduea- 
tional work among our 60 United States 
dealers and Army, Navy and Air Force 
installations, simply because we are in 
a position to take off at a moment's 
notice, 

Of course, we are in an ideal posi 
tion to make use of executive planes 
All of our customers are strategically 
located at airports; we have our own 
hangar and airfield, and for our field 
service and sales work our 300 pounds 
of field test equipment together with 
the complete ARC line of communica 
flight 
equipment is designed for just such 


tion, navigation and director 
planes as our customers and we use 
In our position of dealing with people 
located for the most part right at air- 
fields there is, of course, a decided 


(Continued on Page 26) 
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AIR TRANSPORTATION 


The results below are based on a 21%, sample of Air Transportation Magazine's net circulation, and audited by Ce 


SUMMARY OF RESPONSE 


|. Read AIR TRANSPORTATION regularly and 
find it useful 


2. Read AIR TRANSPORTATION occasionally 
and find it useful 


3. Read AIR TRANSPORTATION regularly and 
do not find it useful 


4. Read AIR TRANSPORTATION occasionally and 
do not find it useful 


5. Read AIR TRANSPORTATION regularly, but are 
undecided or have no opinion as to 


the usefulness of AIR TRANSPORTATION 


6. Read AIR TRANSPORTATION occasionally and 
are undecided or have no opinion as 


to the usefulness of AIR TRANSPORTATION 


°/, of total 


93.45 


0.88 


0.68 


2.97 


0.85 


1.17 


100.00°%, 


TRAFFIC 


a 


Regular readers finding 
magazine usefu/ 


Occasional readers 
finding it useful 


Regular readers finding 
it not useful 


Occasional readers 
finding it not useful 


Undecided regular 
readers 


Undecided occasional 
readers 


TOTAL 


Traffic officials Af « 
including freig 


Presidents, propriet 
and industrial 


Vice presidents of 


Secretaries, treasur 
and industrial 


General and sales 
firms 


Export and import 


Airline personnel | 
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READERSHIP SURVEY 


, Certified Reports, Inc., national survey and research agency, with executive offices at 1501 Broadway, N. Y. 


* & ral = 2 oes - e g ¥ =, - 
ze 2 Fre @ iw Fre < e © = = ry on 4 - ey = ~“ aw 4 a 
(fhH 2 He aio gi Ho Ho: oH Ho a . si 
<swe i a wu Sw “zz z ae <<< eo G& Se src a 7e& 
Sst2 soe >= Se SS 583 =a r= a za Se eSS5 = =2e 
ae ; 
9g 
95.68 91.28 90.20 73.91 88.31 98.08 97.78 9.23 92.32 93.55 94.12 100.0 92.39 60.0 
05! 0.58 1% 4.35 2.13 2.22 1 89 256 5 88 2.17 1.85 
"g 
0.%6 0.58 3.92 8 70 1.06 
2.03 2.33 3.92 13.04 5.32 1.92 645 1.09 25.91 
1.02 1.06 0.94 256 3% 
| 5.23 2.12 0.94 256 109 12.24 
L 100.0% 100.0% + 100.0% + 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% «100.0% += 100.0% 
4 
*/, of Total */_ of Total 
Respondents Respondents 
s 4f commercial and industrial firms, Heads of aviation departments of commercial and 
freight forwarders 48.56 industrial firms 6.49 ‘ 
oprietors, and partners of commercial Purchasing agents 2.36 
trial firms 10.56 
: Military personnel 1.89 
s of commercial and industrial firms 3.78 
: Government personnel 1.03 
easurers, and comptrollers of commercial 
trial firms 1.38 Trade organization officials 0.61 
ales managers of commercial and industrial Miscellaneous 5.61 
5.71 ae! 
Titles of respondents not identified 3.30 
port managers 3.19 
nel (principally executive) 5.53 100.00°/, 
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)W VARIOUS TYPES OF READERS RESPOND TO AIR TRANSPORTATION 4 
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BUSINESS FLIGHT 


EP AI AIA T-9 Aaa: DA Ma AGE 2 aa 


Safety's the Word... 


Cessna Model 170... 


TWA Plays It Safe... 


Super Aero Commander... 


@ The National Business Aircraft Association, at its Eighth Annual 
Meeting and Forum in Detroit last month, presented safety awards 
to 69 corporation pilots who represented a total of 55,785,995 miles of 
flight without accident or injury. The NBAA presented its award to 
the first pilot of each member organization who had flown 500,000 
or more accident- and injury-free miles. Nineteen of the award-win- 
ning companies have flown one million or more accident- and injury- 
free miles in their business aircraft. These companies are: Anchor 
Hocking Glass Corporation, Lancaster, Ohio (1,232,200); Burlington 
Industries, Inc., Greensboro, North Carolina (3,188,961); Columbia- 
Geneva Steel, San Francisco, California (2,301,544); Corning Glass 
Works, Corning, New York (2,102,565); Ford Motor Company, Dear- 
born, Michigan (2,300,000); General Electric Company, Schenectady, 
New York (1,376,200); Great Lakes Carbon Corporation, Stratford, 
Connecticut (2,389,636); Gulf Oil Corporation, Pittsburgh, Pennsyl- 
vania (1,810,380); Hercules Powder Company, Wilmington, Delaware 
(2,104,035); Holley Carburetor Company, Van Dyke, Michigan (1,080,- 
326); International Paper Company, Mobile, Alabama (1,658,714); Min- 
neapolis-Honeywell Regulator Company, Minneapolis, Minnesota 
(1,424,000); Monsanto Chemical Company, St. Louis, Missouri (4,272,- 
894); Owens-Illinois Glass Company, Toledo, Ohio (1,412,646); The 
Procter & Gamble Company, Cincinnati, Ohio (1,264,277); Shell Oil 
Company, New York, New York (1,250,000); Slick Enterprises, Winston- 
Salem, North Carolina (1,114,000); Southern Natural Gas Co., Birming- 
ham, Alabama (2,147,989); Thompson Products, Inc., Cleveland, Ohio 
(1,020,000). 


@ The Cessna Aircraft Company has started delivery of its four-place 
Model 170. A partial list of the new features of the business plane 
includes two-tone exterior color arrangement, greater visibility, lower 
noise level, and additional cabin room. Two doors, each three feet 
wide, give access to the cabin. It can be converted in approximately 
10 minutes from a passenger plane to a light cargoplane able to 
accommodate more than 500 pounds of cargo. 


@ More than $2'2 million in electronic radio and radar equipment 
is being installed in TWA's fleet of 167 aircraft. Fifty-two percent of 
the sum will go for the installation of 360 channel VHF (very high 
frequency) radio in Constellations for improved short-range air-ground 
communications; 26% for 144 channel HF (high frequency) radio in 
international 749A Constellations for improved long-range air-ground 
communications; and the balance for weather surveillance radar in 
TWA's 20 Super-G Constellations, and pre-installation work on these 
planes during manufacture. 


@ The Model 680 Super Aero Commander, an executive airplane 
powered by twin super-charged engines and capable of a top speed 
of 260 miles per hour, is going into production for 1956 delivery, the 
Aero Design and Engineering Company has announced. The plane 
has a normal range of 1,400 miles and a maximum range of approx- 
imately 1,600 miles. It has optional seating arrangements for six to 
seven people, or a five-place arrangement with two full-length lounges 
and special provisions for an icebox, toilet, and tuck-away table. All 
of the seats can be removed from the cabin in less than 15 minutes 
if it is desired to convert the plane for cargo use. According to R. T. 
Amis, Jr., president of the company, the aircraft was designed and is 
produced for business use. 
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HOW WE HOLD 
CUSTOMERS 


(Continued from Page 15) 


are too conservative in building inven- 
tories because they must always have 
help from the weather—and_ the 
weather can be fickle. But, even with 
a good inventory, if a particular fan 
line and/or the weather get hot, the 
dealer may have to run up the emer- 
gency flag. 

From General Mitchell Field in Mil- 
waukee, a typical junket to the Newark 
Airport in New Jersey by Flying Tiger 
Line solved such an emergency during 
a 100-degree July heat wave. It was 
the fifth time in a month that emer- 
gency air shipments had been called 
for by Gerald O. Kaye Associates, ex- 
clusive Metropolitan New York dis- 
tributor of Signal Fans. Six other air 
shipments divided Raymond 
Rosen and Company of Philadelphia 
and All-State Distributors of Newark, 
brought the monthly total to 11 ship- 
ments. 

For this particular emergency, Kaye 
had called the Signal plant at Menomi- 
nee, Michigan. There, in 50-degree 
coolness, 14,000 pounds of Signal win- 
dow fans hurriedly loaded to 
make a _ prearranged rendezvous at 
Mitchell Field. They had to get to the 
Eastern heat wave that same day to be 
helpful. 

At the field they were loaded in a 
Flying Tiger airfreighter which imme- 
diately took off for Newark. There 
Kaye, the Signal distributor, had 
stand-by trucks waiting to whisk the 
fans off to frantic dealers all over the 
five boroughs of New York. It was the 
only way to get the fans there in time 
to bolster while 
sweltering New Yorkers were still suf- 
fering 


between 


were 


fading inventories 
while the 100-degree heat wave 
was keeping them in a comfort-seeking 
mood. 


Idea Will Spread 

The idea of using air freight for 
these recurring emergencies worked so 
well for Signal Electric Division that it 


is believed more companies will be 
using it next Summer. While retail 
trade papers were carrying stories 


about dealers having to turn away per- 
spiring additional 
fan shipments still hadn’t arrived, Sig- 


customers because 
nal’s distributors planned a big adver- 
tising push to let 
they 


customers know 


could get these airborne 


Signal Air Sweepers 


where 


The results are significant, because 


while Signal plant inventories were 


completely sold, some other manufac- 
turers With 
them it was obviously due in part to 


were not as fortunate. 


not having merchandise in the right 
place at the right time. Air freight had 
solved that problem for Signal. 

Fan manufacturers, as a group, are 
promotional-minded and seldom let an 
opportunity for publicity get past 
them. Deadline-conscious dispatchers 
and freight handlers wish this were not 
so, perhaps. Huge banners and busy 
photographers are often too much a 
part of these emergency air shipments. 
Airline personnel are most cooperative, 
but politely plead for a cleared area 
when loading time arrives. 

The results of this “bothersome” pie- 
ture-taking are beneficial to the air 
Photo- 
graphs of the July Flying Tiger ship- 
ment mentioned earlier were published 
in metropolitan newspapers, industry 
trade papers, and 


freight industry, too, however. 


other media 
that are read by prospective shippers. 


many 


Proper Packaging 


Physical handling of these emer- 
gency fan shipments presents no par- 
ticular problem because packaging has 
been developed for utility as well as 
advertising purposes. Although the car- 
tons must have poster-type displays on 
every panel, they are constructed from 
sturdy corrugated board with adequate 
reinforced packing inside to 
damage from jarring. Pallets and fork 
lift trucks worked very well for these 


prevent 


fan shipments. 

The problem of accessibility to large 
airports is very important. Since most 
air shipments are emergency shipments 
fan manufacturer, one day can 


make the difference between profit and 


for a 


loss on a particular order. The fans 
must arrive on such a 


shipment is profitable only when heat 


time because 
in the high 90s causes fast turnover. 
If they get there after the heat wave, it 
is too late. 

Most Signal Fan shipments, for ex- 
ample, had to be made by way of Chi- 
This meant the fans had to be 
shipped by truck several] hundred miles 


cago. 


before air freight could begin expedit- 
ing. The last shipment was made from 
Milwaukee and saved almost a day and 
a half over the time required to ship 
from Chicago. 

Use of air freight has many compen- 
factors time ele- 


sating besides the 


ment. Customer good will, which we 
price so high, can be changed from a 
negative state to a positive one in the 
flash of a propeller. We could say that 
dealers could avert these emergencies 
by keeping bigger inventories, but the 
proverbial “win the argument and lose 
the sale” statement applies here. When 
dealers get in a spot due to a pro- 
longed and perhaps unexpected heat 
wave, we are more than happy to de- 


clare a state of emergency in our ship- 
ping department. But, only through 
air freight can we do a fast enough job 
in all cases. 

It is my belief that the inventory 
“ghost” will continue to haunt the fan 
industry during the Summer heat 
waves. Only supernatural insight could 
obtain perfect correlation between lo- 
cation of fan inventories and Summer's 
heat waves. The next best solution is 
flexible shipping arrangements that 
make full use of air freight during such 
emergencies. 

Fan manufacturers are laying elabo- 
rate sales plans right now that are 
aimed at moving as many fans as pos- 
sible into distributor and dealer stock 
rooms right after New Year. But the 
author, as one of those sales managers, 
will give you odds that he and his com- 
petitors will be using air freight again 
next Summer to get emergency fan 
shipments to the right place at the 
right time. oS 


THE FUTURE 


(Continued from Page 16) 


public attitude, ete., it is still predomi- 
nantly geography. Air 
passenger traffic between points that 


influenced by 


can be traveled in a few hours by land 
faces definite limitations. This can be 
certain instances of 
development. Miami, 
lated by distance from other population 


seen in airport 


relatively iso 


centers, has proven a prosperous air 
center. In contrast, Baltimore, with its 
relatively new Friendship Airport, has 
encountered severe difficulty in devel- 
oping traffic. Some of the problems at 
Baltimore spring from the fact that 
many distance flights 
nearby Washington, D. C.; but of equal 


enplane from 
importance is the realization that Balti 
more is located within less than 200 
miles of some of our largest population 
centers. Several factors operate to dis 
courage air travel over short distances: 

> Most airports, by their very nature, 
This 


passenger 


are located in outlying areas, 


means that the potential 
must fight his way through congested 
traffic to and from the airport. The trip 
to and from the airport may partially 
nullify the time saved when a short 
flight is involved, 

> People traveling for business or 
pleasure often find it desirable to have 
the use of an automobile at the point 
of destination. Thus they drive their 
own cars rather than rent, or travel by 
taxi. 

> Despite the comfort of modern air- 
liners, a few people still are subject to 
airsickness—and they hesitate to risk 
some discomfort for the time saved on 
a short trip. 

bAnd finally, the 


time saved by 
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@ Specific commodity rates 
on more products to more 
. destinations than any 
other carrier 


@ Low specific commodity 
rates applicable to ship 
ments of as little as 25 
pounds! 


Greater savings than ever before 
on air cargo costs are offered shippers 
under the new Air Express Interna- 
tional tariff in effect NOW. The tariff 
establishes a history-making new low 
minimum of only 25 lbs., LOWER 
THAN PROVIDED BY ANY OTHER 
ORGANIZATION, Thus air shipment 
becomes feasible for more types of 
products and more shipments of smaller 
bulk .. . available to more and more 
export and import shippers! 

Fastest service . . . with shipments 
moving on DAILY or earliest flight 
basis under AEI responsibility from 
origin to destination. SPECIFY AEI 
for super service, super savings! 


Write for FREE LITERATURE and 
VEW TARIFF. Learn how AE! speeds 


your airfreight, furnishes many extra 


services... yet saves you money! 


— ew” «6Cable Address, AIRSEAEX — SURFRET 
W AIR EXPRESS 
INTERNATIONAL CORP 


90 BROAD ST., NEW YORK 4 - BO 9.0200 
Chicage * Detroit * Wouston * Les Angeles * Miami 


Wewarh * Mew Orleans * Philadeiphio * San Francisce 
OVER 300 WORLD WIDE OFFIC 
AND AGENCY LOCATIONS 


air travel over a relatively short dis- 
lance may be insignificant except in 
CMECTLENCY Cases, 

Thus, it is contended that the bulk of 
our potential air passenger traffic exists 
between distant points; and the total 
volume of such traffic faces a definite 
ceiling. It is not meant to imply that 
this ceiling has been reached—or ef 
forts to expand passenger volume will 
come to naught. There is still a great 
potential passenger traffic volume to be 
developed; but such expansion will in 
variably reach a point where its in 
crease will be at a decreasing rate 
and finally it may reach a relatively 
stable volume. 

If air passenger traffic is viewed as 
facing limitations in expansion at some 
future date, it is understandable that 
forward-looking management among 
the combination carriers might well 
start giving serious consideration to 
eargo development. Cargo transporta- 
tion by air is still in its infaney when 
compared to overall passenger accom- 
plishments. The opportunity to develop 
business in this area is tremendous. 
Assuming the business man can be 
educated to the advantages of air 
freight, the remaining big hurdle is 
that of cost. In a seientifie age such as 
ours, the problem of reducing cost can 
only be one of time. Increased interest 
in air freight on the part of the com 
bination carriers will undoubtedly 
speed the day of lower cost operations. 
Definite progress is being made in the 
development of a low-cost, specially de- 
signed cargoplane. There is consider- 
able interest in the Lockheed C-130 
turboprop and the Douglas C-132. 

If the achievements implied in this 
report could be realized—-even if ton 
mile costs could be reduced to as low 
as 8¢--the sunrise of a new day in air 
cargo would be here. Despite the 
wrangling and disappointments that 
have characterized the industry to date, 
the future never looked brighter. © © © 


WHAT MAKES AEI? 


(Continued from Page 13) 


Well, what about consolidations? 
There was some rumor in the industry 
that certain consolidators were holding 
up their clients’ shipments until bulk 
could be achieved. 

“That just doesn’t happen in our 
organization,” Gallo said with some 
heat. “We're opposed to it for more 
than one reason. AEI has 4,500 export 
accounts on its books, and we're out to 
keep every one of them. There’s a strict 
rule which applies to every one of our 
stations: no shipments are held up 
pending volume for consolidation. We'll 
expedite the shipment even if it means 
taking it on the chin for a loss. We're 
taking a long view on this thing.” 
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Gallo called for some of the com- 
pany’s carefully guarded statistics. He 
ruffled through several pages with Beck 
at his shoulder. They found the de- 
sired page simultaneously. 

“Here!” he said. turning the statis- 
tics over to the interviewer. “See for 
yourself.” 

It turned out that Miami was a sore 
point for AFI. at least as far as con- 
solidation was concerned. During the 
month of September. 1955, Miami han- 
dled a total of 287 consolidations. The 
average revenue per shipment for the 
company was £2— considerably less 
than what would have been earned had 
the traffic been handled as an Inter- 
national Air Transport Association 
cargo sales agent at the established 5% 
commission 

“We've lost money consistently on 
consolidation at Miami,” Gallo stated, 
“but the shipments move, bulk or no 
bulk.” 

There is no doubt that in the field of 
international air freight forwarding, 
Air Express International has made 
the biggest splash. (Quite possibly it 
is the largest of its kind in the world. 
This writer was in Europe twice dur- 
ing the past nine months, speaking 
with shipping and airline executives in 
five different countries. and the general 
tenor of conversation displayed a keen 
awareness of the impact of AEI on the 
world market. 


Background 


Certainly the early history of AEFI 
has a bearing on the evolving success 
of the organization. The forerunner 
was Air Express International Agency, 
founded in 1935 and headed by Chester 
Mayer (currently chairman of the 
board), principally for the purpose of 
handling air expressed imports. Its 
first full year the fledgling company 
grossed $35,000. Came World War II 
and the agency's profits zoomed like a 
rocket. With it came expansion of fa- 
cilities and the realization, prompted 
by the fabulous records of the military 
air cargo operation, that a new era m 
international air commerce would dawn 
after final victory. 

But while the expected new era 
dawned after the war, there was no 
tremendous rush to overload the coun- 
try- and ocean-spanning air transports. 
There was a big void: on the one hand 
there was a vast potential, on the other 
hand a horribly uninformed shipping 
public remained tied to terra firma. 
AEI’s excellent facilities and its over- 
seas agencies—-Mayer had _ traveled 
many thousands of miles abroad to set 
up offices and to establish reciprocal 
arrangements—were going begging for 
the activity they could handle. As in- 
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dicated earlier in this article, the new 
concept came with Gallo four years 
after the war's end. Gallo brought 
Beck in three months after his own 
arrival, and the latter has acted as his 
right hand man ever since that time. 
Beck is a World War Il flyer who, 
after the war, gravitated toward the 
airline and then the air freight fore- 
warding business. Later, Frank J. 
Eberle joined the team as vice presi- 
dent. 

What other ingredients are necessary 
to the success of a company in an in 
dustry still in its pioneering stage? 
Gallo didn’t think long on this point. 

“Salesmanship, top service, and hon- 
esty,” he asserted. “You can under- 
line the last one. We never made a 
deal under the table with a shipper or 
carrier. Our clients realize it and it 
shows up in our steadily growing rev- 
enues. Of all the major shippers han- 
dled by AEI during the past six years, 
only one has been lost to us as an 
account—and that single one for a 
private reason.” 


AEL Innovations 


Gallo and Beck, who were sharing 
the interview on this particular day, 
were understandably proud of AEI’s 
long series of firsts-—-and neither execu- 
tive was sure he could remember all of 
them. 

A first of tremendous import was 
pulled off by Gallo when he signed up 
in swift succession three scheduled 
domestic air carriers Capital, United, 
and Mohawk—to represent AEL. This, 
in a strong sense, was an inversion of 
the usual process: for the first time a 
direct air carrier became the agent of 
an indirect air carrier. Also, the deal 
had enabled the demestic airlines to 
enter the international business, minus 
any responsibility for the intricate 
business of consular documentation. 

Gallo indicated that he is currently 
engaged in the negotiation of similar 
pacts with several additional domestic 
airlines. Another deal which, at’ this 
writing, had not been officially an- 
nounced, is an agency agreement with 
an organization which maintains 125 
offices and terminals throughout the 
United States. 

What other achievements? Gallo 
and Beck ticked them off on their fin- 
gers: the company led in the develop 
ment of forwarder rate structures; rate 
levels, attractive to the shipper and 
leaving a fair margin of profit to the 
forwarder, were devised; it established 
managing agency agreements with 
foreign freight forwarding companies 
which keep the lion's share of the com- 
missions—the reverse of normal airline 
agency agreements. With respect to 


the latter, the agencies are located in 


Each Week to Europe, 
The Middle and Far East 


KLM continues its three times weekly double-door cargo 
flights. In addition eleven combination cargo-passenger 
flights weekly, starting April 17 Over 100,000 
capacity! Depend on KLM for deliveries to most Euro 


pean and Near East destinations the next day 
leaving New York 


For Speed .. . For Space 


SEE YOUR FREIGHT FORWARDER «or KIM, 572 
Ave., New York 46, JUdson 2-4000. Other KLM 
in Boston, Chicago, Cleveland, Dallas, Detroit 


Angeles, Miami, New Orleans, Philadelphia, St 


Salt Lake City, an Francisco, Seattle, Washington, 
Calgary, Montreal, Toronto, Mexieo City, Monterrey 


WORLD'S FIRST AIRLINE 


NOW ... 3 All-Cargo KLM Flights 


Depend On KLM 


i 


KLM 


ROYAL DUTCH 
AIRLINES 
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T 
hn Paul Riddle, President \ 


Executive Offices, Internationa! Airport Miam: Florida. Phone 80-2651 
U S Scheduled Aw Cargo Route 109 
WORLD-WIDE INTERLINE CONNECTIONS 


New York, Florida, Puerto Rico and Connections 
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When the order's rush," pro- 
gressive shippers just naturally 
think of RIDDLE AIRLINES. 


Whatever and whenever you ship, 
Riddle Air Cargo specialists save you 
time and money. Daily overnight 
service from Miami to New York and 
Puerto Rico is complete from pick-up 
through on-time delivery to con- 
signee. Call your freight forwarder 

or contact RIDDLE AIRLINES direct. 


Directly 


to Central 
and South 
America 


HONDURAS - EL SALVADOR 
NICARAGUA - ECUADOR - PERU 


* lowest rates 

* daily flights 

* fastest service 
Scheduled Passenger, Mail and Freight Service 


TAN cirlines 
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BATTERY OPERATED 


BUSINESS EXECUTIVES: “SAVE YOUR TIME” 


THE MOHAWK MIDGETAPE 


POCKET SIZE TAPE RECORDER 


The MIDGETAPE complete with batteries, microphone, one hour cartridge, earphone, 
simple operating instructions and warranty is only $249.50 


For literature ond name of nearest dealer, write Arthur Trent or phone Glenmore 5-9578 


MOHAWK BUSINESS MACHINES CORPORATION, 944 Halsey Street, Brooklyn 33, New York 


STOP writing 


memos 


your detailed 
and letters while 


report 


travelling 


START recording and playing 
them back with the battery-oper 
ated Midgetape ANYWHERE 


you may be 


WEIGHS 3 (bs. 2 oz. and 
measures |7/, x 8!/> x 37/g inches 


Tape cartridges easily transcribed 


England, France, Belgium, Holland, 
West Germany, Switzerland, Italy, and 
the Philippines. Then, too, AEL has 30 
Federal Maritime Board - registered 
and/or IATA air cargo agents working 
as sub-forwarders, on the basis of the 
standard 5% commission. The com- 
pany has effected the simplification of 
airwaybilling by interleafing its docu 
ments with those of the carriers. It is 
providing two-way service across the 
Atlantic and Pacific “under 
the AEI umbrella.” Whenever possible, 


it does in-transit and 


Oceans 


informal entry 
night 
This is being accomplished at the pres- 
ent time at the New York, Los Angeles, 
and San Francisco gateways. 
On the subject of LATA commissions 


clearance work during hours. 


to the air cargo agent, Gallo is of the 
and on this point he is 
unanimously seconded by the forward 
ing industry here and abroad that 5% 
allows no margin of profit to the for 
warder. (Last Western 
Germany, the director of a major for 
warding firm in that country informed 
this writer that his firm was accepting 


firm opinion 


month, in 


the inadequacy of the commission on a 


Z hight cei from bw, Yor 


@ 360-mile-an-hour DC-7Bs 
with radar, swift DC-6Bs over 
the routes of National Airlines, 
Pan American and Panagra. 


@ Cargo goes all the way 
without change of plane—to 
Panama, Colombia, Ecuador, 
Peru, Bolivia, Chile, Argentina. 
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twofold basis: that the losses it was 
incurring now in the handling of air 
shipments represented an investment in 
the future, and that it was only a mat- 
ter of time before the commission would 
be raised to a more realistic level.) 
When IATA regulations permit, Gallo 
stated, he would upgrade the level of 
commissions to his sub agents to what- 
ever percentage IATA 
AKI’s sub-agents are valuable to the 


established. 


firm, he added, pointing out that they 
had been hand-picked on the basis of 
their ability to handle trafhie and ser 
vice accounts——two distinct 
the AEFI framework. 

The belief in the now trite statement 


musts in 


that air cargo has barely scratched the 
surface permeates the company from 
the big brass down. It’s got to be that 
No other kind of thinking can be 


tolerated. If it isn’t put in so many 


way. 


words by the personnel, it is unmis- 
takably reflected in their feverish activ- 
ity. There is an air of fighting the 
clock, of 


Beck took it as a matter of course: 


battling plane schedules. 
“It's our business,” he said simply. 


There was the time when one of 


your Freight Forwarder 


Air Commerce 


@ For reservations call Panagra's / 


U.S. Sales Agent, Pan American 
World Airways, National, or 


America’s stellar industrial names, best 
known to the kitchen toiler, was beset 
by the problem of delivering to Havana 
a small packet which represented a 
quarter-million-dollar contract. In the 
classic tradition of pulp thrillers, con- 
summation of the terms of the con- 
tract was contingent on delivery of 
the document before a specified dead- 
deadline was only a 
few hours away. The hot potato was 
tossed into the hands of AEI’s Newark 
A frantic rundown of the vari- 
ous schedules, a telephoned alert to 
the carrier, a New York Airways heli- 
copter hopping over the New Jersey 
and New York traffic to meet the plane 
at Idlewild 
complished. 


line——and that 


station. 


and another job was ac- 
Now a static record on 
paper rests in a dead file: one envelope 
of documents, Newark to Havana. Con- 
signment accepted. Paid in full. 


Bulk Cargoes 


If this forecoing example involved a 
tiny shipment which under a different 
set of circumstances might have traveled 
to Cuba by air mail, there are reams 
of case histories dealing with huge 
cargoes wrested from the ocean-going 
vessels: elephants, heavy machinery, 
motor cars, knocked-down aircraft, TV 
receivers, and practically anything else 
dimension that will 


AFI han- 


dles more planeloads of freight than 


of considerable 
come to the reader's mind. 
any other forwarding firm. Only re- 
cently it shipped 48 carloads of enamel 
goods to Latin America in a_three- 
month period. Weighing in the neigh- 
borhood of a million pounds, this 
stream on enplaned cargo found its 
origin in a single manufacturer. 

But four dozen carloads were an end- 
result. 
to air? 


How were they ever converted 
Fhe answer to this might well 
be in the ‘case of another, much smaller 
export shipment of enamel goods. AEI’s 
sales representatives made contact with 
both the consignor and Venezuelan con- 
signee. The shipper was willing to go 
along with utilizing the air services, but 
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the consignee balked for the traditional 
reasons. In Latin America, the pur- 
chaser generally trusts no one but him- 
self to specify the method of shipment 
and even the routing of the traffic. AEI 
had a job cut out for itself. The log 
jam was broken when a carefully 
worked out cost comparison proved un- 
questionably that his shipment—in this 
case, two boxcars—-could be landed in 
Venezuela at the same cost as ocean 
freight, and in some instances, even 
lower. 

The shipment was made by air. AEIl 
proved its case and a permanent con- 
version was achieved. 

For many of its bigger accounts, the 
company stations in effect perform the 
functions of a warehouse. They will 
act as gateway depots for the shipper, 
accepting an inventory of merchandise 
and shipping by lot as_ instructions 
come through from the source. Often 
the shipper will consign to AEI’s care 
shipments originating in scores of wide- 
ly separated cities. The station will 
control inventory pending completion 
of the documentation process, then ex- 
pedite the shipment. 


The Pay-off 


The exacting and often expensive job 
of educating the shipping public is 
at long last making a dent in the col- 
lective mind of the businessman. 
There’s still a big chore ahead, but 
Gallo and his organization are girding 
for the inevitable results of their cease- 
less labors to educate, to prove, to 
demonstrate by action. A mighty weap- 
on is the company’s 127-page tariff 
covering points in every part of the 
globe. It cost some $6,000 to print. 

To carry out its program, AEI main- 
tains 10 gateway offices. It has 67 
originating points, 122 direct destina- 
tions, and more than 500 off-line 
points. In addition, the company has 
more than 300 offices and/or agents 
dotting the world map. This over- 
seas setup was 20 years in the mak- 
ing. Most of the foreign agents were 
designated by Mayer in the early days 
of the company, while the more recent 
additions to the family were tapped by 
Gallo and Beck. A few agencies in re- 
mote areas of the world have been set 
up as the result of correspondence and 
recommendation by airlines. Several 
times during the series of interviews, 
Gallo reiterated with open pride that 
“not a major city in the United States 
exists where a shipper cannot get total 
service to any point overseas.” 

Key domestic stations are located in 
New York, Newark, Philadelphia, 
Chicago, Detroit, Miami, New Orleans. 
Houston, Los Angeles, and San Fran- 
cisco. A rate comparison chart for 
destinations everywhere in the world 
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ship to “ 


- VEN EZUELA* 


* and Netherlands West Indies * 
* FROM NEW YORK & MIAMI * 


via Latin America’s largest all-cargo carrier 


- RANSA AIRLINES 


* 


* 


@ scheduled flights several @ largest personnel staff fully 


* times daily! trained in cargo handling 
@ largest fleet of C-46's @ most complete receiving 
* serving Venezuela and terminal facilities 


@ all service expedited service! 


* Write, call, wire for full information on how 
to save time on your Venezuelan shipments! 


* Certificated and Scheduled Air Cargo Carrier 


* 


NEW YORK OFFICE 
23 Renwick Street 
New York 13, N. Y. 
Tel.: WA 55-9406 


MIAMI OFFICE 
P. O. Bex 625 
Miami International Airpert 
Tel,: 8% 6743 


AIR CARGO INSURANCE 


MAIL e EXPRESS e FREIGHT 


Carriers Liability 
Shippers All Risk Anywhere in the World 


PARKER & CO 


Specializing in aviation insurance for over 30 years 


NEW YORK 16 PHILADELPHIA 3 
99 PARK AVENUE 1616 WALNUT STREET 
MuUrray Hill 7-6960 Kingsley 5-1200 


has been worked out for each of the traditional meeting place for charter- 

10 cities. One of AEI’s significant sales ers, brokers, and vessel owners.) What 

points is that the identical type of ser opinion, if any, had he formed on the 

vice is available in all 10 cities idea of an exchange in the United 
The interviewer's final talk with” = States? 


Gallo took place less than a week be “When the law allows it,” Gallo said, 


fore the Civil Aeronautics Board's ap “[ would be interested in the operation 
proval of the air exchange concept as 
proposed by the Air Coach Trans 
port Association and the Independent 


Military Air Transport Association. 


of an air exchange. As a matter of 
fact, AEI has a dormant subsidiary, Air 
Charter Exchange, Inc., incorporated 
three years ago under the laws of the 


sughly speaking air exchange 
(Sengiey Speaeeng, on sit eneNang State of New York. But my idea of an 


is a clearing house for charters of vari 


ous types of aircraft destined to differ- exchange is one that would be ran 
ent points. It was born in postwar Lon along the lines of the Baltic. As my 
don, at the Baltie Exchange, old and company sees it, the exchange should 
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be slanted toward the needs of the 
shipper and not controlled by the car- 
rier. While I believe we are better set 
up to handle such an operation than 
anyone else, it is my earnest opinion 
that the time for this is not ripe now.” 

Did this, then, indicate that AEI 
shunned air freight charters at the 
present time? 

Not at all,” Gallo stated. “We've 
chartered planes many times, but only 
as an emergency measure, Our experi- 
ence has taught us that our facilities 
can handle anything in the regular run 
of business, Let’s put it this way: 
were not actively going out after the 
charter market.” 


South Africa Charter 


Pursuing his point, Gallo referred to 
a panicked shipper who demanded that 
AKI charter an airfreighter to haul a 
16.000-pound turbine rotor from New 
York to Johannesburg. Transportation 
cost was secondary, for the Argentine 
vessel requiring the rotor lay disabled 
at Durban at a loss of $5,000 a day. 
A DCO charter (New York to Johan- 
nesburg and return) would have cost 
$54.000. The rotor was handled as an- 
other item in AEI’s regular services, 
and flown to Johannesburg by com- 
bination routing for only $23,000. It 
was trucked to Durban. Not only did 
the regular service beat the charter by 
two days, but ironically the same DC-6 
was used on the transatlantic leg. 

“Sure, we earned a smaller profit, 
but we made a permanent customer, 
The investment paid off.” 

While principal reliance is placed 
on advertising and direct mail and the 
attendant word-of-mouth, there is no 
de-emphasis on the art of salesman- 
ship. Sixteen salesmen are employed 
to follow up leads and maintain con- 
tact. But this is not a true figure, for 
many of the executives, from the presi- 
dent’ of the company down to the sta 
tion managers, perform sales jobs con 
sistent with the plateau on which each 
operates 

Often salesmen are sent into a weak 
area for the purpose of developing its 
proper volume of trafhe. Sometimes 
this is a two-way task, as in the case 
of Miami, AEDs sales pitch has been 
directed at industries and businesses in 
19 Latin American countries, Success 
ful penetration will mirror itself in 
wieater volume for consolidation for 
the southbound movement, primarily 
through the Miami gateway 

“Getting the right kind of person 
nel has remained a consistent problem,” 
Gallo acknowledged a littl wearily. 
“It's remained the $64,000 question. 
Naturally, we try to aequire people 
with experience. On the average we 
pay better than most firms in the for 


warding industry. We've also hired 
young men out of college and made 
them sales trainees. I’m afraid the 
program has not worked out to our 
complete satisfaction. It boils down to 
this: unless an individual has a true 
liking for transportation, he is licked 
from the start. The man who likes his 
work will turn out to be a good sales- 
man and a good administrator.” 

It is possible that the shipping pub- 
lic may be somewhat confused as to 
the functional differences of Air Ex- 
press International Ageney and Air 
Express International Corporation. The 
agency is an IATA cargo sales agent 
and customs broker; the corporation 
performs as a domestic and foreign in- 
direct air carrier. Shelby W. Merrill, 
former superintendent of cargo sales 
and assistant manager of Pan Ameri 
ean World Airways’ Latin American 
Division, is general sales manager. 
Domestic air freight, which is showing 
a record of steady growth, is under the 
aegis of George 5S. Dart, United States 
sales manager. Surface Freight Cor- 
poration, another subsidiary, is regis- 
tered with the Federal Maritime Board. 

The very nature of the organization 
and the men who cause its gears to 
mesh have stacked all the cards on the 
future of air cargo. AEI is in the fore- 
front teaching the I’m-from-Missouri 
business and industrial community the 
how, why, and wherefore of converting 
to air; and it is pyramiding its own 
series of successes on the premise that 
El Dorado awaits the one who does it 
with dynamism and unswerving faith. 

In its 20 years AEFI has run the 
gamut of the lumbering flying boat and 
zeppelin to the DC-6A, Super Constel- 
lation, and even the helicopter (which 
nearly daily hauls hundreds of pounds 
of freight from Newark Airport to 
Idlewild). Tomorrow it will be the jet 
transport, and after that-—-who can 
tell? But whatever the future will 
bring. you can bet your bottom dollar 
that the AEIL people will be around 
with freight to ship. o? = 


MORE SELLING TIME 


(Continued from Page 


time advantage somewhat uniquely in 
the favor of any company which sells 
to or services the aircraft industry. 

From a cost-per-mile standpoint, we 
know that our own plane operations 
run higher than would be the regular 
airline fares for one person. That does 
not, however, take into account the 500 
pounds of field test equipment that are 
vital to our field service activity. And 
what better place to demonstrate ai 
borne communication, navigation, and 
flight director instruments than in your 
own plane! 
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Each ARC field engineer is his own 
pilot, so we find our costs to be less 
than the public transportation bill for 
an individual, his luggage, and neces- 
sary equipment. And there are no con- 
necting transportation costs and incon- 
veniences. 

Here, again, I'd like to emphasize 
the fact that the time gain is the most 
significant factor. We can come and 
go as we find it advantageous to 
our planning and scheduling is limited 
to filing flight plans and we're at 
work as soon as our wheels stop rolling 
at a nearby or distant airfield. 

In the matter of planning an itiner- 
ary to allow for several calls on a single 
trip, the executive plane affords another 
big advantage. We're not at the mercy 
of schedules or timetables. We can 
stay at one point just as long as is 
necessary to handle the dealer contact 
or customer demonstration job proper- 
ly and then we can take off and drop 
in on the next dealer unannounced or 
after a quick phone call. It’s not at all 
unusual to make four or five calls and 
to cover 750 to 1,000 miles in a day. 


Basie Equipment 


From the investment and operating 
cost standpoints our planes—-a Beech 
Bonanza and a Ryan Navion — are 
viewed as part of basic plant equip- 
ment. In our case we feel that such an 
approach is sound from the cost com- 
parison standpoint, especially in view 
of the fact the planes are put to a 
variety of uses. 

In addition to the executive and sales 
travel, they are used extensively for 
field engineering on both commercial 
and military calls and as an airborne 
communications - navigation equipment 
laboratory. The Bonanza is equipped 
with all the standard ARC communi- 
cation and navigation equipment suil- 
able for military and executive planes 
and helicopters. It has been flown 
many hundreds of hours demonstrating 
uses of communication and navigation 
equipment at military bases as well as 
at civilian fields. The Navion is 
equipped primarily as an engineering 
test aircraft but with space to carry a 
substantial amount of special test 
equipment for field service, particu- 
larly with the United States military. 
It is flown principally by the research 
ind development and field engineers. 
It is used for most of the experimental 
and test work on ARC equipment, and 
to aid in test work on military equip- 
ment. Both planes are four-passenger. 
In the Bonanza the full complement of 
ARC voice communication, navigational 
receiving equipment and the Course 
Director is effectively arranged for 
demonstration purposes and in such a 
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way that it does not infringe on the 
seating capacity. 

Because our planes, hangar, and air- 
strip are all very essential to the re- 
search, development and sales engin- 
neering phases of ARC’s commercial 
and military business, we have not felt 
it necessary to attempt some of the 
interesting figure comparisons custom- 
arily associated with cost finding in 
connection with the ownership and use 
of executive planes. 

We confine our cost records and com- 
parisons pretty much to a “fly or no 
fly” basis. And on that score we know 


that our costs are favorable when 
stacked up against public transporta 
tion facilities, and that the time and 
convenience advantages over those 
means of travel (or by automobile) 
are all heavily in favor of the company 
plane. 

That we are fully sold on the tremen 
dous advantages in executive plane uses 
for sales and demonstration work is 
best indicated by this fact: we look to 
early expansion of these facilities to 
meet the increasing need for flight 
tests, sales contacts, dealer coverage 


and field service work. eee 
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i Facts and Figures | 


United States Airlines 


Allegheny: Air express traffic in Sep- 
tember exceeded the same month in 1954 
by approximately 71%. 


Braniff: Payment of a dividend of 15¢ 
per share on the 1,842,574 shares of com- 
mon stock outstanding was authorized for 
payment, 


Flying Tiger: Company claims the 
record for the biggest movement of com 
mercial air freight in a single 24-hour pe- 
riod—502,500 ton-miles. Total of 1,160 
tons of freight was airhauled. 


National: Net earnings for the first 
quarter of fiscal 1956 were $468,344, equal 
to 46¢ a share. Report calls it the most 
profitable first quarter in company his 
tory. 


Pan American: Total of 724,240 
pounds of freight was flown over the At- 
lantic during September. This represents 
an increase of 65% over same period a 
year ago. More transatlantic cargo was 
hauled during first nine months than dur 
ing the whole of 1954. Nine-month total 
stands at 4.7 million pounds; 12-month 
total last year was 4.6 million pounds. 


Riddle: September, 1955 showed up 
40% better than September, 1954. Air 
line flew 1,318,254 ton-miles of freight. 


Seaboard & Western: Increase of 
40% in transatlantic freight is noted for 
the first nine months, as against the same 
period a year ago. Total ton-miles flown 
between January 1 and September 30, 1955 
is 10,911,000. During third quarter, 4, 
986,000 ton-miles were recorded—a 75% 
jump over the same quarter in 1954. 


Slick: Profits of $44,500 in August and 
$45,600 in September are reported. During 
October, a company volume mark was es 
tablished—6,368,000 ton - miles, of which 
2,011,000 ton-miles were charter. 


TWA: Operating revenues for first nine 
months ($163,433,000) set a new = gross 
income record. Net earnings were §$5,- 
155,000 ($1.54 a share), compared to 
$8,599,000 ($2.58 a share) for the same 
period last year. Large part of drop in 
1955 earnings is due to decrease in mail 
service pay, company says. 


United: Record earnings of $10,011,- 
309 ($3.56 a share) are reported for 
January-September period. Same period 
last year brought earnings of $8,433,683 
($3.13) a share). Net earnings were lower 
than last year’s—$5,960,617 as against 
$5,739,229. Best trafic volume was re- 


ported for October. Express (1,417,000 
ton-miles) was 30% over same month last 
year, freight (3,755,000 ton-miles) up 16%, 
and mail, including experimental first 
class (2,022,000 ton-miles) up 3%. 

Western: Net income for the first nine 
months was $1,639,756-—an all-time high. 
Income was 58% over 1954 earnings for 
same period. 


Foreign Airlines 
Civil Air Transport: 1955 nine-month 
record shows a total of 10,525.37 revenue 


tons of freight flown. Ton-mile total is 
1,763,264. 
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Interline 


Airwork-Seaboard: The exchange of 
cargo shipments and the acceptance of 
each other's airwaybills are the result of 
an agreement between Airwork Ltd. and 
Seaboard & Western Air Lines. It is 
pointed out that the pact will effect a 
higher frequency of cargo service over the 


North Atlantic. 


International Air 
Transport Association 


Here is a summary of [ATA’s Tenth 
Anniversary General Meeting, as issued by 
the organization’s president, Juan T 
Trippe, president of Pan American World 
Airways: 

“The General Meeting of [ATA is the 
occasion on which the scheduled interna 
tional airlines set the sights on their tar 
gets for the future——both immediate and 
long range. 

“Today, the first of these targets is fa 
cilities, Our present aircraft are already 
carrying greater loads than their terminals 
can handle and they are outrunning the 
present aids and facilities provided for 
them by individual governments. With new 
generations of aircraft now on order, and 
with every indication that the ten-year 
trend of traffic increase will continue, this 
matter of ground and navigation facilities 
has become serious and pressing. 

“Let me emphasize here that this is not 
a safety problem. No airline will ever 
operate beyond the limits of safety; but 
when it must throttle back its operations 
to keep within those limits, it is operating 
its equipment uneconomically and ineur 
ring extra costs which, if long continued 
would pass on to the traveling publie in 
the form of higher traffice. Our hopes for 
future prosperity and service are based 


on being able to give a high level of basic 
service at the lowest possible price to the 
largest possible public. The disparity be 
tween what our aircraft are capable of 
doing, and what they can do safely is the 
greatest single physical threat to the in 
duntry’s future. 

“This General Meeting has therefore 
commissioned an all-out effort to develop 
remedies for this situation which we trust 
will be one of the most important items 
on the agenda of our sessions in 1956, We 
do not expect that there will be a single, 
simple panacea, nor are we the only people 
concerne d, but we do hope to produc © post 
tive and helpful suggestions. 

“A second target is formalities. An in 
tensification of the campaign against un 
necessary, overlapping and discriminatory 
red tape requirements will go ahead on 
all fronts. More attention will be devoted 
to cooperative effort by the airlines through 
IATA and in cooperation with ICAO as 
the international aviation organization of 
governments on a worldwide scale, More 
over, the members of LATA are going home 
from here to discuss with their individual 
governments further reductions in_ the 
documents and procedures which hamper 
air transport between nations, The record 
of some of these governments in the past 
has been good and the record of others 
has not; but there is a growing realization 
by most of them that they cannot encour 
age international trade and travel by tying 
tourniquets on the arteries through which 
they must flow, 

“A third target is simplification, We are 
holding down the price of basic transporta- 
tion and we hope to push it down. still 
further. But if we are to keep the industry 
financially healthy and free the interna 
tional airlines from undue dependence on 
the public purse, we must increase the 
net revenues of air carriers. Under the 
circumstances, the General Meeting has 
given every possible encouragement to the 
IATA working groups which are trying 
to reduce the complications and cost of 
producing, selling, and handling airline 
service, | feel certain as well that. the 
staffs of individual companies will be hear- 
ing some emphatic statements from their 
own managements on this subject before 
very long 

“Our fourth target is the cargo market, 
This General Meeting has been unusually 
cargo-conscious, In past years, we have 
talked about the potentialities of air cargo 
as service for the public and revenue: for 


ae kath ls, 
AIR-SEA FORWARDERS, Inc. 


Registered by CAB @ FMB No. 682 
Authorized |ATA Air Cargo Agents 
406 S. Main St., Los Angeles 13, Californie 
Phone: MAdison 6-436) 


Empire 


FOREIGN AIR FORWARDERS, Inc. 
Registered by Civil Aeronautics Board 
Consolidators of international Air Freight 
117 Liberty Street © New York 6, N. Y. 
Tel.: BArclay 7-4334 


H. G. OLLENDORFF, INC. 
Foreign Freight Forwarders 
FORWARDERS FMB No. 6! 

Authorized Agent for All Airlines 

Recognized by: 
International Air Transport Association 
239-243 W. 68th Street, New York 23, N.Y. 
Phone: TRatfaigar 40186 
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C-130A HERCULES TURBOPROP—MORE AND MORE OF THEM 


in’ 


The Lockheed Aircraft Corporation, manufacturers of the 54-ton turboprop C-130A Hercules airfreighter, reports that it has received 
its fourth and biggest order for the manufacture of the aircraft. Neither Lockheed nor Air Materiel Command of the Air Force 
disclosed the number of aircraft involved in the latest order, although it was indicated that it was “by far the largest ever received" 
for this plane. When the third contract for the Hercules was received a year ago, its value was approximately $100 million; the 


fourth contract, therefore, is presumed to be considerably above that amount. 


Manufactured at Lockheed’s plant in Marietta, 


Georgia, initial operational C-130s are scheduled to be received by the Tactical Air Command's |8th Air Force. In a descriptive 

story published in Air Transportation last February, it was stated that the plane has "a growth potential in the cargo field which will 

offer to the logistics, or to the civilian operator, a direct operating cost of 4¢ per ton-mile as compared to present military cargo 
airplane of 6¢ per ton-mile.”” Right now the military have first call on this cargoplane. 


the airlines. Now the public must be fully 
educated to the advantages of air cargo: 
cargo service must be made more easy to 
understand, and more accessible and sim 
pler to use. This meeting has made it 
evident that the cargo people have the in- 
terest, support and sympathy of their man 
agements; and equally, that their manage 
ments expect a great deal of them 

“Ll wish it were possible to set finite 
limits for the results which we can claim 
for this meeting, or for the efforts which 
it vas initiated and encouraged. The prob 
lems of thie industry, and particularly 
those which the industry attacks through 
IATA, are generally too complic ated to 
make prophecy possible or profitable The 
fruits of this meeting will be the ae 
ceptance of specific TATA recommenda 
tions by governments at future meetings 
of ICAO: the elimination of some country’s 
requirements for a consular visa or an in 
voice; the provision of more adequate 
facilities for transit passengers at an air 
port; or a new and simplified tariff. Few 
of these things are spectacular, but they 
will, in their sum total, mean better 
faster and cheaper air service for more 
perple -which is the fundamental aim of 


IATA and ite members.” 
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: Materials Handling  : 
LT TTITITrrrerreerrereete+tetteeteLeLePeeLLL 

The 6th Western Packaging & Ma- 
terials Handling Exposition wil! be 
held in the Pan Pacifie Auditorium in 
Los Angeles, July 10-11-12, 1956 


The first of a new series of “fact 
folders” designed ty help manufacturers 
select the right materials handling equip 


ment for their specific operations has just 
been published by Towmotor Corporation, 
Cleveland, Ohio. The colorful, new four 
page folders are designed for easy read- 
ability and to provide “facts at your finger 
tips” on any specific series of Towmotor 
Fork Lift Trucks and Tractors 

For example, the folder developed for 
the new Towmotor 500 Series (Gasoline, 
L.P-Gas or Diesel) details the advantages 
of this compact and maneuverable 5000 
pound-capacity fork lift truck and high 
lights the important features on Page 1. 


Page 2 gives the reader complete and de 
tailed specifications on the Model 500 
which is available for all three fuels. 
Page 3—operating data— utilizes schematic 
drawings and diagrams to point out ca 
pacity, load center, turning radius, speed 
of travel and lift, and other performance 
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data and specifications. A table on lift, 
height and weight is included and as an 
additional feature the specification sheets 
list the wide range of standard accessories 
and optional equipment available on Tow- 
motor Fork Lift Trucks. Additional refer- 
ence folders cover Towmotor’s complete 
constant power line by models and will 
be a valuable guide in helping manufac- 
turers solve their materials handling prob- 
lems. (See Item No. 60, Come 'n’ Get 
It, in this issue.) 


- . 
. ' 
New Offices 
‘ee eee eee eee ee eB eee eee ee eee 
AIR FRANCE 

New York—A downtown ticket agency 
in the Wall St. financial district has been 
opened at 165 Broadway. Mrs. Odile Gar 
rett is in charge. 


BOAC 
Dallas—December 12 is removal date to 
Room 2020, Adolphus Tower, Main and 
Akard Streets. District sales manager is 

A. Campbell Buchanan. 


EMERY AIR FREIGHT 
New York—Executive offices now 0« 
cupy the entire 18th floor at 801 Second 
Ave. 


Rates 


Pan American: General cargo rates 
between Houston and Central and South 
America have been cut an average of 20%. 
(See Services.) 
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Slick: 40% reduction on Eastbound 
containers shipped collapsed or nested... 
Approximately 15% cut on Eastbound ship- 
ments of pens, pen parts, refills, and re- 
lated packing material. 


Services 


United States Airlines 


Northwest: Stratocruisers have been 
assigned to the Chicago-New York run. 
Up to now they have been flown trans- 
continentally, between Minneapolis-St, Paul 
and Chicago, and to the Orient and Hawaii. 


Pan American: All-cargo service be- 
tween Houston and Latin America is sched- 
uled to begin December 1. Flights leave 
Houston every Monday and Thursday at 
10 p.m. Monday flight terminates at Guate- 


mala City at 9:30 Tuesday, with an 


a.m 
intermediate stop at Mexico City. Thurs- 
day flight winds up in Panama City at 
4:20 p.m. Friday, with stops at Mexico 


City, Guatemala City, El Salvador, Teguci- 
galpa, Managua, and San Jose. C-54 equip- 
ment will be used. 

Slick: Nightly DC-6A freight flight from 
New York to California via Chicago, now 


arrives at the terminal city one hour and 
seven minutes earlier. Credit for speed-up 
is given to improved ground-handling and 
operational procedures. Flight now leaves 
New York/Newark at 10 p.m., reaches 
Chicago at 12:42 a.m., arrives in Los An- 
geles at 6:48 a.m., and in San Francisco 
at 9:50 a.m, 

United: Nonstop service in each direc- 
tion between Chicago and the West Coast 
Portland, Seattle, and Tacoma in 
eflect. Two round trips daily .. . Effective 
December 8, service to Santa Barbara, 
Monterey, and Eureka, California is re- 
sumed, Convair equipment to be used. 


cities of 


Foreign Airlines 


Airwork: Rescheduling of cargo flights 
offers an improved transatlantic service. 
Survey of shippers, freight forwarders, and 
cargo agents has shown that 4 p.m. de- 
partures (from Idlewild) are preferable. 
Airline reports that more than three hours 
been lopped off total New York 
London route time. Previous departures 
were at 11 p.m. and 11:30 p.m. 

BOAC: Introduction of Viscounts on 
Miami-Nassau run will reduce flight time 
to 50 minutes, effective December 16. 
Twice-daily services will be increased to 
three January 20. 


have 


Pitney-Bowes, 
“mailing center” 
advantages to the 
to individuals 
“package” 
age 
phone 
mailing 


Inc.: A desk model 
that offers “big-mailer” 
smallest office and even 
has been introduced. The 
features the Model DM_ post- 
little than a dial tele- 
and a precision 16-ounce computing 

scale, and includes the user's 
choice of a postmark advertising plate, as 
well as a postal rate and 


meter, larger 


information 


chart and a parcel post zone map. The 
DM postage meter is a complete metered 
mailing machine that stamps and. seals 
mail of all kinds and classes. By simply 
“dialing” the stamp value wanted and 
pressing a lever, the baby postage meter 


prints postage of any 


amount, complete 
with dated postmark and, optionally, the 


user's advertising message, 
mark or The machine 
for postage used and postage on 
visible dollars-and-cents registers. It has 
a moistener for sealing envelopes, and a 
detachable unit takes care of parcel post 
postage 

Eliminating “lick-and-stick” mailing, the 
manufacturers point out, the DM provides 
all the major advantages and prestige of 
the metered mail system, including faster 
handling and dispatch in the post office, 


own trade- 
accounts 


hand in 


monogram 


SS 


where metered mail needs no postmarking 
or canceling and therefore can often catch 
earlier outgoing planes and trains. The 
16-ounce mailing scale (Model 4900) is a 
time-saving product of precision construc 
tion, with a unique cylinder chart for 
swift, safe rating of letters and small pack- 
ages of all One of its selling 
points is that it “prevents loss of money 
through overpayment of postage, and loss 
of good will through underpayment (with 
consequent “postage due”). Handsomely 
styled and accurate to fractions of an 
ounce, the scale computes postage for first 
class, third class, air or surface mail from 
one-half ounce to one pound 


classes. 


Lipton Manufacturing Co., Inec.: A 
new, improved automatic 1's" gummed 
tave dispenser has been developed by the 
company. Called the Walters 60 gummed 
tape dispenser, it features a front 
down handle and will automatically dis 
pense, moisten, measure and cut off %” 
to 144” wide gummed tape, in 
cally adjustable controlled lengths of 2” 
to 714” in stroke. A special device 
called the Econo-Miser, for tape-length 
control, saves up to 50% on gummed tape 
The body is precision formed of rustproof, 
shatterproof die zinc alloy, and is 
completely enclosed to keep out dirt and 
maintain clean, fresh tape. The brush is 
100% pure bristle and rests in a large 
capacity, removable cast aluminum water 
box. \ stainless steel lifetime blade is 
included. Heavy duty gears and parts in 
the Walters 60 require no oiling. In addi 
tion, by means of a special mechanical 
arrangement, Lipton has eliminated about 
half the parts commonly found in such 
machines. It also has installed a special 
control for %” and 1” tapes, and has 
built channels and guides into the body 
of the machine to speed and ease the flow 
of tape. 


press 


mechani 


one 


cast 


Magline, Inc.: The introduction of a 
new light-weight pallet dolly has been an 
nounced by the company. Of all-magne- 
sium construction, the pallet dollies pro 
vide maximum strength at minimum 
weight, an important factor for easy one 
man handling. According to the company, 


these new light weight units (31 to 42 
pounds, depending on size) facilitate 
quick, efficient’) manual positioning and 


result in faster, more economical material 
flow in freight car loading or trucking 
operations. The dollies are fabricated of 
welded magnesium channels and are fully 
stress-relieved, Other features are: rounded 
corners, and 34” diameter rollers equipped 
with ball bearings and steel axles. Roller 
spacing may be even, or staggered, as re- 
quired. The pallet dollies are available in 
six standard sizes and in capacities of 
2000 or 4000 pounds, 


Yale & Towne Manufacturing Co.: 
A brand new series of industrial lift trucks 
has been iniroduced, This is the KGASI 
line, equipped with Yale Torque Trans- 
mission which provides fully automatic 
gear shifting, permitting faster, smoother 
materials handling with greater operator 
comfort and safety. Built’ in capacities 
from 3,000 to 8,000 pounds inclusive, these 
trucks provide a whole new dimension to 
the Yale line of gas, diesel, and LPG 
powered equipment. They combine the 
latest in fork truck design with the newest 
developments in transmitting power by 
means of a torque converter fully auto- 
matic transmission which eliminates man- 
ual shifting of gears. Designed specifically 
for the KGA51 series of trucks, the Yale 
Torque Transmission provides an auto 
matic response for every power demand in 


AMPHENOL | 
connectors 


ee 


AMPHENOL CONNECTORS are 
by PEERLESS. AN 
AN types, KE Connectors 
Blue Kibbon Connector 


one of dorens of famous 


distributed 
Miniature 
SubMinas and 
AMPHENOL is 


manufacturers whe 


Connector 


select PERKLESS as the Distributor 

PEERLESS gives you excellent service shipe 
your order on time, fills your orders from 
ite own warchouses, For many years PEPER 
LESS has been one of America’s leading 
Electronics Distributor your assurance 
of reliability and low price. Write on your 
letterhead for FREE New Edition of PEER 


LESS’ valuable 


PEERLESS ‘i: 


DIST. INC. 
92-32 MERRICK RD., JAMAICA 33, N.Y. REpublic 9 


el 


1400 page 


PLECTHONICS 


ENGINES 
AIRFRAME 
HARDW ARE 


AIRLINE SUPPLY CO. 
©. Box 605, International Airport Branch 
rena 44-6333 
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industrial lift track operation. Since torque 
multiplies in infinitely varying ratios the 
transmission automatically puts the truck 
in the most suitable ratio relative to load 
and speed, thereby 
lugging 

The possibility of transmission overheat 
ing has been eliminated by providing a 
large oil reservoir, running oil lines through 
an auxiliary radiator and applying fins to 
the lines. As in all automatic transmis 
sions, clutches are necessary to accomplish 
directional changes. Yale engineers have 
utilized oil cooled, oversize, duplex type, 
hydraulically operated clutches. All trans 
mission gears are in constant mesh with 
wide face helical gears being used for 
greater strength, quietness and smoother 
opt ration 


eliminating engine 


Necessary oil pressure to suit 
the requirements of the Torque Transmis 
sion change direction, lubricate, keep the 
converter unit supplied—is provided by 
an externally mounted pump. The pump 
is equipped with a relief valve and its 
position makes it very easy to service 
Another maintenance feature of the Yale 
Torque Transmission is the fact that the 
whole transmission unit can be removed 
from the truck without disassembly. In 
addition, cluteh dises can be replaced 
without removing major components since 
they are easily accessible by the removal 
of the transmission housing cover 

Every truck in the KGASI series is 
equipped with inching control for smoother 
A slight 
depression of the brake pedal reduces the 
pressure on the clutch causing a partial 
separation of the plates and reducing 
power delivered to the drive wheels. As 
the inching control is in the same circuit 
as the brakes, further depression of the 
pedal applies the hydraulic brakes. Dual 
brake pedals have been provided so that 
the operator may operate the inching con 
troi with his left foot while the right 
deoresses the accelerator to provide faster 
lift or attachment action. Extra visibility 
is aflorded by a lowered cowl which at 
the same time provides ample protection 
for the driver. The seat on the KGAS5I 
tricks has been lowered to place the 
operator in e more comfortable and safer 
position. Controls are located in such a 
position that they are within easy ac 
cessibility at all times, but out of the way 
of a person mounting or dismounting the 
truck 


and more accurate maneuvering 


Baker-Raulang Co.: A new line of 
electric fork trucks designed especially 
for high maneuverability, ease of main 
tenance, and increased operator comfort 
and convenience, has been introduced 
The new Model FT line includes trucks 
with 3000., 4000-, and 6000-pound capac 
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ities. The FT trucks have high stability, 
due to low center of gravity, increased 
width, and low overhang. Turning radius 
for the 3000-pound truck is only 73'% 
inches, minimum intersecting aisle is 665% 
inches, and clearance for right-angle turn 
is 67 inches exclusive of load length. The 
Model FT trucks have no cowl, for safety 
and operator comfort, since he can more 
easily see the load and the floor immed- 
iately ahead. Absence of a cowl also 
makes it easier for the operator to get 
off and on the truck, and the floor plate 
has been kept free of obstructions for the 
same reason. Controls, including controls 
for auxiliaries, are conveniently-located 
and easy to actuate. The steering mechan- 
ism is designed to require minimum op- 
erator effort. 

The Model FT trucks have three brak- 
ing systems. The wheel brakes are hy- 
draulic, self-energizing and self-equalizing. 
The parking brake, actuated by the spring 
seat, acts on the armature shaft. The 
trucks also have dynamic braking, with 
a feature preventing abrupt reversal of 
dircction while truck is in motion. 


Hyster Co.: The Hyster HC-50 lift 
truck, a compact, highly maneuverable 
5,000-pound unit is now available. The 
HC.50’s outside turning radius of 79 inches 
is said to create “unexcelled maneuver 
ability” in narrow warehouse aisles. Its 
shut length, narrow width and ease of 
steering contribute to speedy on-the-job 


output. The HC-50's net weight, 7110 
pounds, is the lightest in its capacity and 
permits truck operation on lighter weight 
floors. Low center of gravity and compara 
tively long wheelbase are design qualities 
which improve traction, weight distribu- 
tion and operating ease 


Towmotor Corp.: According to the 
company TowmoTorque represents a new 
concept inp automatic transmissions, No 


Air Commerce 


gear-shifting delays and dependable per- 
formance under all types of operating con- 
ditions are among the cost-cutting advan- 
tages promised by the manufacturer. 
Designed “specifically to meet the exacting 
demands of fork lift truck operation, 
TowmoTorque automatically supplies the 
correct torque to the Towmotor’s drive 
wheels, as required by changing operating 
conditions.” 

The manufacturers point out that with 
TowmoTorque, a special Creep Control 
feature enables the operator to guide the 
Towmotor into the exact position required 
and, at the same time, helps him to main 
tain high engine speed for full hydraulic 
lift, tilt or hydraulic accessory operation. 

Another answer to current materials 
handling problems is a unique materials 
handling device called the Towmotor Un- 
loader Attachment. The Unloader is avail- 
able as a standard accessory for most Tow- 
motor fork lift trucks. With the Unloader 
attachment, mechanical unloading and plac- 
ing of both palletized and non-palletized 
loads—inecluding crates, cartons, bags and 
drums—from the lift truck is made pos- 
sible through the use of equalized hy- 
draulic power, eliminating the need for 
any manual handling. Unloading opera- 
tions are controlled by a lever located at 
the operator's finger-tips. With this ac- 
cessory, unloading is accomplished with 
minimum effort in the shortest possible 


time. 


Fully illustrated descriptive informa 
tion on Britain's civil aircraft and air 
carriers are contained in D. G. T. Har 
vey's British Civil Aviation (John de 
(iraft 168 pages; $3.00) General 
Laurence §S Kuter represented the 
Army Air Force at the crucial Yalta 
conference iis Alrman at Yalta 
(Duell Sloan & Pearce; 180 pages; 
$3.00) is another “inside” on the historic 
parley, adding to the growing list of 
literature on Yalta A significant addi 
tion .. The evolution of commercial 
aviation, from hedgehopping to stratos- 
pheric flight, is told by Byron Moore in 
his The FWirse Five Million Miles 
(Harper; 276 pages; $3.75). Woven into 
the tale is the intriguing account of 
how a modern airline operates 


First published in German under the 
title, Grenzschicht-Theorie, here's the 
first English-language edition of Her- 
mann Schlichting’s text book, Boundary 
layer Theory (McGraw-Hill Book Co 
535 pages; $15.00). Translation is by 
J. Kestin Astronomy, from the era 
of the cave man to the present era of 
atomic energy, is covered by Patrick 
Moore in his The Stery of Man and the 
Stars (W. W. Norton & Co.; 246 pages: 
$3.95). Includes illustrations. Fascinat- 
ing Now available is the completely 
revised and enlarged edition of Neville 
Duke and Edward Lanchbery’s Sound 
Barrier. All about supersonic flight and 
how it is achieved 


Nearly 300 illustrations are hetween 
the covers of The Wonder Book of 
Atireraft (John de Graff; 224 pages; 
$3.00). All about aircraft—what makes 
it fiy, what makes it safe, and how it 
is utilized—-in addition to easily di 
wested data on civil aviation For 
an interesting human-side story of the 
men who carried out the orders of 
(General Curtis Le May in World War 
1, we suggest you pick up a copy of 
larl Snyder's General Leemy'’s Cireus 
Exposition Press, Ine.; 175 pages; 
00). You'll like ft Well, it had 
come—the story of Major Charles 
Yeager, the first man to break the 
sound barrier. This is a boy-to-man 
tale, and it makes good reading. Wil- 
liam R. Lundgren has done well in his 
Across the High Frentier (William 


Morrow & Co.; 288 pages; $3.75) 
I 
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French Airline to Open 
Cross-Channel Ferry Run 


LE TOUQUET, FRANCE 
organized French airline, 
Pont Aerien-Air Channel, 
a new ferry 


The recently 
Compagnie du 
will inaugurate 
across the English 
Channel between Le Touquet and Lympne, 
England. Like Silver City Airways, which 
has been fabulously successful in’ trans 
cahnnel ferry operations, the French car 
rier will operate Bristol Freighters. Air 
Channel was established by Roger Colin, 
founder and head of Air Outremer, of 
Vietnam. 


service 


French-German Air Pact 


On the heels of its commercial air pacts 
with the United States and the United 
Kingdom, West Germany has signed an 
agreement with France providing recipro- 
cal trafic rights for both countries. 

West Germany gets permission to oper- 
ate services (a) to Spain and Portugal 
via Nice and Bordeaux; (b) to Argentina, 
Brazil, Chile, Columbia, and Venezuela, 
via Paris; (c) to South Africa via Brazza- 
ville; to Shannon and New York, via 
Paris. 

France 


gets permission to operate ser- 


vices to Austria, Southeastern Europe, 
Near East, Pakistan, India, Indochina, Far 
East, and Australia, via points in Ger- 
many. 


Delta Route Extensions 


Called Award To Public 


ATLANTA — The Civil Aeronautics 
Board’s action in awarding Delta Air Lines 
new routes from Atlanta to New York, 
and from New Orleans to Houston, won 
warm words from C. E. Woolman, Delta 
president and general manager. The At- 
lanta-New York route is via Charlotte, 
Washington, Baltimore, Philadelphia, and 
Newark. Said Woolman 

“This award is the culmination of our 
10 years efforts to link the South and 
Southwest with the key financial, govern 
ment and industrial centers of the North 
east, It is a just and appropriate decision, 
and will enable Delta to bridge one of the 
glaring gaps in the airline pattern of the 
nation. But the new route just granted our 
company is not only an award to Delta. 
It is an award to the public. In no case 
ever heard by the CAB has the public's 
need for competitive airline been 
more convincingly documented.” 
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We Announce 


With Pride... 


EGINNING with 
the next (January, 


issue 


1956) 


of 
monthly. 


Transportation, 
circulation will be in- 
creased to a minimum 


10,000 


To our readers, to our 
advertisers, we say: 


THANKS! 


of Air 
gross 


copies 


14e%. 


All other interests 


To or from: 


Currency, including jewelry, precious stones, precious metals, etc., 
B—Registered Air Mail and/or Air Express and/or other shipments by air: 
shipments between points in Continental United States and/or Canada): 


Sendings between points in Western Hemisphere: 
Gold, all securities, including non-negotiables, documents and similar interests 


Subject to withdrawal! without notice 


A—Registered Mail, excluding Registered Air Mai] and Air Express: 
All securities, including non-negotiables, documents and similar interests—20% of cargo rates with a minimum of 


C—Ordinary Parcel Post, Government Insured Parcel Post, Ordinary Mail (excluding Air Mail) 
Cargo © 


D—Express—(Excluding Air Express)—Charge Cargo War Risk Schedule Rates. 


Current Net Advisory Rates for War, Strikes, Riots, Etc. Generally in Use in 
American Marine Insurance Markets for Mail & Air Shipments 
(Excluding all Shipments to, from or via China, Korea, Indo China or Indonesia) 


also miscellaneous cargo—l00% of cargo rates. 


Western Hemisphere 


Gold 
All Securities 
Including 
Non-Negotiables, 
Documents and 
Similar Interests 


United States, Canada, West Indies, Central America, Mexico and South America: 


1. (a) British Isles, Eire, Greenland, Iceland, Denmark, Norway, Sweden, France, Holland, 
Belgium, Luxembourg, Portugal, Spain, Switzerland, Italy artes) 14e% 
(p) Finland, Germany (exc. Berlin), Austria, Trieste © eens 244% 
(c) Czechoslovakia, Poland, Romania, eee weenie Yugoslavia, Albania, direct 
alot fone er Sen , , races ones sad waaneeteravere 104% 
(p) Greece, Cyprus, Turkey 244% 
2. (a) Africa except Egypt 14e% 
(B) Egypt 5¢% 
8. (a) Palestine, Syria, Lebanon 6% ¢% 
(ps) Transjordan ... ; 71"%2.¢% 
4. i Nn la a Ae av neevacvevdnad peavnemeneeeet 244% 
5. (a) Iran, India, Pakistan, Afghanistan 3%¢% 
(sp) Ceylon P 244% 
(c) Burma 5¢% 
6. Australasia, Guam, Samoa 1%4t% 
7. (4) Malaya, Thailand, Hongkong and Kowloon, Formosa 3% ¢% 
(8) Philippines, Japan, Okinawa . ; 2%4¢% 


(excluding 


144% 
- 2%4% 


All Other 
Interests 


2'4t% 
5¢% 


20¢% 
54% 
2'4t% 
104% 
12%44% 
154% 
5¢% 
TVAt% 
54% 
104% 
2'4¢% 
T'At% 
54% 


chedule Rate 


Except—United States to from Mexico 2%4¢%, provided assured agrees to pay reduced rate on all shipments, 
otherwise individual shipments at full cargo schedule rate. 
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The numbered paragraphs below correspond with the numbers appearing 
in the coupon in this department. To order one or more pieces of literature, 
or other types of materials, at absolutely no charge to you or your firm, 
just encircle the corresponding number in the coupon, fill in the required 
information, and mail it in. Air Transportation will do the rest of the job. 


Shippers of products weighing up to 

100 pounds may be interested in read- 
ing a new brochure illustrating the vari- 
ous uses of a semi-automatic round steel 
strapping machine reportedly capable 
of 15 thes per minute. Illustrated uses 
range from the strapping of corrugated 
cartons to newspapers and welding rods 


3 New single - page bulletin 
‘ and illustrating a low-cost gravity 
wheel conveyor strip. Shows how con- 
veyor strip can save handling costs four 
different ways 


3 * Designed for shippers and users of 

international alr freight, here's 
BOAC's new booklet providing air cargo 
rates on the airline's transatiantic ser- 
vices Gives concise listing of BOAC's 
normal rates from New York to 123 over- 
seas points. Also outlines collect and COD 
services, valuation charges, insurance pre- 
miums, commodity rates, et 


37 


hand 
nica: 
plan 


describing 


Illustrated bulletin giving one manu- 
facturer’s complete line of magnesium 
trucks. Includes specifications, tech- 
data, and a hand truck selection 


3 How does modern materials handling 
equipment pay for itself out of its 
savings’ Here's an interesting little folder 
which provides all the detail» 

3 Planning a trip to another country? 
ee Ask for this valuable folder which 
lists import regulations, weights and mea 


sures, foreign money regulations, and cur- 
rency conversion 


SPECIAL SERVICE DEPARTMENT 
AIR TRANSPORTATION 
10 Bridge Street, New York 4, N.Y. 
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40 Sample copy of the American Import 
4 Export Bulletin, leading foreign 
trade monthly. Features vital data, news, 


and articles 
1 Illustrated brochure on a magnesium 
hand truck designed to ease heavy 
loads up and down stairs and curbs with 
minimum effort 


An interesting materials handling job 
4 study which shows how a manufac 
turer of stoves was able to reduce han- 
diing costs 66% through the use of a fork 
lift truck 
Descriptive 


43 Midgetape, pocket-sized, battery-op 
erated tape recorder, which has been 
found by traveling business executives to 
be extremely useful in a variety of ways 
Will record important data, dictated let 
ters, conferences, et 


Here's a handy little currency con 
4 version calculator, together with an 
other calculator for weights and measures 
Excellent for the shipper 


material on the Mohawk 


A well-known international freight 
4 forwarding firm is offering an eight 
inch plastic ruler. Good pocket-size 


46 


Case histories of bulk packaging are 
illustrated in a newly issued bro- 
chure. Cites specific benefits and econo 
mies which have resulted from adopting 
“king-sized containers.” 


47 
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to all world destinations 


aa SASSI A \ | (AEA SS 
“yt at \| Lt —— 
=< al GSS 


-+~< 
1A 


Place a circle around your selection. 


Please send the free literature indicated below to the following: 


sess 
a ae 


. 


c 


=SS= 


41 
5! §2 53 


61 62 63 ae 


138 139 140 141 


(SRESSEEES) ESS ESEES SEES SED EEE 


Air Commerce 


New Items 
This Month 


It is the policy of the editors to 
retain each Come ’n’ Get It item for 
a period of three months. 

The items added this month 
numbers 133 to 142 inclusive. 


are 


Reputed to cover a wider range of com- 


modities than any other carrier 


Ask for Air France's tariff showing 
4 reduced specific commodity rates 


Booklet describing the air freight 

services jointly offered by KLM Royal 
Dutch Airlines and American Airlines 

We recommend this handsome 64- 
50 page booklet, Picture of an Airline, 
which gives you the complete story of one 


of the world’s top international air car- 
riers, KLM Royal Dutch Airlines. Well- 


illustrated 

Available 
51 ('nited Air 
motion picture, Points East, which 
an interesting cross-section of the 
ern United States 


showings is 

color-sound 
offers 
East- 


for group 
Lines’ new 


bad Hlow to 
9) Trip, is 


pocket-sized 


Get the 
the title 


Most Out of Your 
of a series of seven 
booklets which will tell the 
traveler how to get the most out of his 
trip. The booklets cover the countries of 
Panama, Colombia, Ecuador, Peru, Bo- 
livia, Chile, and Argentina 


53 


Freight 


5 Interesting 
new 


packaging 


ous 
5 Here is a 
6 files the 


heavy-duty 


Seaboard & 
Atlantic Alr 


Available to shippers 
Western Airlines’ North 
Tariff Memo 
Information on Varig’s air service to 
the Caribbean and Brazil 


booklet on Fanfold, a 

paperboard product for custom 
Presents the answer to numer 

packaging problems of shippers 


new bulletin which speci- 
advantages of Raymond's 
electric Reach Fork Trucl 


5 Want to know about international 
air parcel post? Ask for How to Make 
Your Business World Bigger 


5 Attractive, four-color folder describ- 
ing in detail the new KGA51 series 
trucks with Yale Torque 


of industrial lift 


Transmission 


59 


powered 


60 


bulletin 
line of 


New six-page 
taker-Raulang'’s 
fork trucks 


describing 
battery- 


Here's the first of a series of “fact 
folders”’ designed to help in the selec 
tion of the right materials handling equip- 
ment for specific operations. This one is 
on Towmotor’s new 500 Series of fork 
lift trucks 


Wall-size map of the United 
61 in color showing TWA's alr 
routes, including interline points 


also shows the alirline’s overseas 
Excellent for all shippers 


6) Leatherette-bound Memorandum 
62 iff and Destination Guide of Pan- 
Maritime Cargo Service, Inc., containing 
information on documentary requirements 
of various countries as well as a compre- 
hensive schedule of lower-than-airline 
cargo rates to all destinations 


63 


States 

cargo 

Inset 
routes 


Tar- 


Want to receive an interesting month- 
ly bulletin devoted to current news of 
the air charter market? Concise, newsy, 
and loaded with information for all in- 
dividuals concerned with the _ effective 
transportation of merchandise 


133 pine" 
134 


Study 


135 


ending 


Reference Air Freight 
Guide No. 1 of Airwork 


Ship- 
Ltd 
Another in REA's excellent series 


on air express, this one titled, A 
of Handwriting and Air Express 


of events in 
the period 


calendar 
covering 


Germany—a 
that country, 
April, 1956 
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13 Shippers will find interest in the 
Port of New York Authority's new 
brochure, A New Service for You, which 


describes the Authority's various services 
for air shippers 


137 The Magic Web the story of how 
the network of 150,000 miles of 
controlled airways has set a record in 
safety despite increasing numbers of air- 
eraft in the sky 
13 Twelve-page catalog illustrating 
different models of two-wheel and 
platform trucks, dollies, and casters. In- 
cludes application photos and specifica- 
tions 
139 Pan Am excellent 16-page illus- 
trated booklet providing various 


facts on international 
ommended to all types of shippers 
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DOMESTIC AIR PARCEL POST RATES 
First pound over Additional 
Zone S ounces pounds 
Cents Cents 
DEE, ccccedn bacrers ees cepablecneereneees 60 48 
Paco in i vous bch us chbede bed 6 Cnneeeun eae eee am 65 60 
Pere eT eT eT ee Tee Te OY eee ee 70 66 
Fg Pawae Chw ia? RAED DEORE OCH E DO ore PER TES COTE ETS 75 64 
D ccindenathe edn Ce Eds bend 6s ceGie eT whee OENRELs OR Ee 76 72 
Terr re, Pee eee eer TTT eT rT te tae tk 80 80 
Zones Zone Zone Zone Zone Zone 
Weight 1,243 4 6 7 ~ 
Over 8 ounces to— 
SO es $0.60 $0.65 $0.70 $0.75 $0.75 $0.80 
0 1.08 1.15 1.26 1.39 1.47 1.60 
3 POURES. 2... 000 1.56 1.65 1.82 2.03 2.19 2.40 
4 pounds........ 2.04 2.15 2.38 2.67 2.91 3.20 
2 Se 2.62 2.66 2.94 3.31 3.63 4.00 
6 pounds..... 3.00 3.15 3.50 3.95 4.35 4.80 
© Ps eee ouee 3.48 3.65 4.06 4.59 5.07 5.60 
8 pounds........ 3.96 4.15 4.62 5.23 5.79 6.40 
2 eee 4.44 4.65 5.18 5.87 6.51 7.20 
Oe WO cesar es 4.92 5.16 6.74 6.61 7.23 8.00 
11 pounds... 5.40 5.65 6.30 7.15 7.95 8.80 
12 pounds ........ 6.88 6.16 6.86 7.79 8.67 9.60 
13 pounds........ 6.36 6.65 7.42 8.43 9.39 10.40 
14 pounds... ..... 6.84 7.16 7.98 9.07 10.11 11.20 
15 pounds........ 7.32 7.65 8.54 9.71 10.83 12.00 
BS DOUG. . kc ccvs 7.80 8.15 9.10 10.36 11.55 12.80 
17 pounds.. 8.28 8.65 9.66 10.99 12.27 13.60 
BS POUNES. ico cces 8.76 9.15 10.22 11.63 12.99 14.40 
SO DOER is 0c 0x6 9.24 9.65 10.78 12.27 13.71 16.20 
20 pounds........ 9.72 10.15 11.34 12.91 14.43 16.00 
21 pounds... ..... 10.20 10.65 11.90 13.55 16.15 16.80 
BB POURED ss 6s cece 10.68 11.15 12.46 14.19 15.87 17.60 
23 pounds..... 11.16 11.65 13.62 14.83 16.59 18.40 
24 pounds. 11.64 12.15 13.58 16.47 17.31 19.206 
ee 12.12 12.65 14.14 16.11 18.03 20.00 
26 pounds........ 12.60 13.15 14.70 16.75 18.75 20.80 
2 eee 13.08 13.65 15.26 17.39 19.47 21.60 
28 pounds 13.56 14.15 15.82 18.03 20.19 22.40 
29 pounds..... 14.04 14.65 16.38 18.67 20.91 23.20 
SO DOU: ccc cess 14.62 16.15 16.94 19.31 21.63 24.00 
31 pounds........ 16.00 15.65 17.50 19.95 22.35 24.80 
32 pounds........ 15.48 16.15 18.06 20.59 23.07 26.60 
33 pounds.. 15.96 16.65 18.62 21.23 23.79 26.40 
34 pounds........ 16.44 17.15 19.18 21.87 24.61 27.20 
35 pounds.. .. 16.92 17.65 19.74 22.61 25.23 28.00 
36 pounds... 17.40 18.15 20.30 23.15 26.95 28.80 
Oe DOG ecocdee 17.88 18.65 20.86 23.79 26.67 29.60 
38 pounds........ 18.36 19.15 21.42 24.43 27.39 230.40 
39 pounds...... 18.84 19.66 21.98 25.07 28.11 31.20 
40 pounds........ 19.32 20.15 22.54 25.71 28.83 32.00 
41 pounds..... 19.80 20.65 23.10 26.35 29.55 32.80 
42 pounds........ 20.28 21.15 23.66 26.99 30.27 33.60 
43 pounds........ 20.76 21.65 24.22 27.63 30.99 34.40 
44 pounds.. 21.24 22.15 24.78 28.27 31.71 35.20 
45 pounds........ 21.72 22.65 25.34 28.91 32.43 26.00 
46 pounds.... 22.20 23.16 25.90 29.55 33.15 36.80 
7 pounds.... 22.68 23.65 26.46 30.19 23.87 37.60 
Ce DOs «sn 0ases 23.16 24.16 27.02 30.83 34.69 38.40 
49 pounds........ 23.64 24.65 27.58 31.47 35.31 39.20 
60 pounds........ 24.12 25.15 28.14 32.11 26.03 40.00 
61 pounds 24.60 25.65 28.70 32.76 36.76 40.80 
62 pounds..... 25.08 26.15 29.26 33.39 37.47 41.60 
563 pounds... 25.56 26.65 29.82 34.03 38.19 42.40 
54 pounds........ 26.04 27.16 30.38 34.67 38.91 43.20 
55 pounds... ..... 26.52 27.65 30.94 35.31 39.63 44.00 
SS DOUNES..cccves 27.00 28.156 31.60 35.956 40.35 44.40 
57 pounds... 27.48 28.65 32.06 36.59 41.07 45.60 
58 pounds. 27.96 29.15 32.62 37.23 41.79 46.40 
SO. BOURGES... o0060 28.44 29.65 33.18 37.87 42.61 47.20 
60 pounds........ 28.92 30.15 33.74 38.61 43.23 44.00 
61 pounds........ 29.40 30.65 34.30 39.15 43.95 48.40 
62 pounds........ 29.88 31.15 34.86 29.79 44.67 49.60 
63 pounds........ 20.36 31.65 36.42 40.43 5.39 50.40 
64 pounds.. 20.84 32.15 35.98 41.07 46.11 61.20 
65 pounds........ 31.32 32.65 36.54 41.71 46.83 62.00 
66 pounds........ 31.80 33.15 37.10 42.36 47.55 62.40 
67 pounds........ 32.28 33.66 37.66 42.99 48.27 63.60 
68 pounds........ 32.76 34.15 38.22 43.63 48.99 64.40 
69 pounds........ 33.24 34.65 38.78 44.27 49.71 65.20 
70 pounds..... 33.72 35.16 39.34 44.91 60.43 66.00 


Rec- | 


} 


Accepted all over the world as 


the No. | authoritative book 
on air cargo... 


BOXCARS 


IN THE 


SKY 
By Richard Malkin 


100,000 words of dynamic text 
22 sibiiitte chapters 
140 iundim: photographs 
a index 


$4.75 


~*~ Clip This Coupon and Mail It Today 


Import Publications, Inc. 
10 Bridge Street 
New York 4, N. Y. 
Gentlemen: 

| am anxious to receive 
copylies) of Richard Malkin's out- 
standing book, BOXCARS IN THE 
SKY @ $4.75 per copy. (Add 25¢ 
per book for carriage and handling 
charges.) Please bill me.* 


NAME 

FIRM 

ADDRESS 

CITY - 
ZONE STATE ... 


*C To save money, | am enclosing 
$4:75 
Please send the book prepaid. 
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PUBLISHERS LETTER 


HE END OF THE YEAR customarily is the time for 
stock-taking. One sits back, looks rearward on 
the year's achievements and retrogressions, 

and decides whether it was all worth the trouble 

and /or expense. 


We, too, have been assessing the past, weighing 
achievement against setback, and have found the 
inventory sufficiently healthy to warrant expansion 
Effective with the next issue of Air Transportation, 
its national circulation will be given a substantial 
boost 


It is a deep source of satisfaction to us that, in 
the more than 13 years of publication of this mag- 
azine, many of our predictions, many of the princi- 


ples on which we took an editorial stand, have been 
fulfilled. 


We believe in the future of air cargo, and we 
shall continue to tell its many-sided story to the 
business community which gradually is discovering 
it to be an increasingly potent economic instrument. 
The many letters which cross our desk, the many 
telephone calls which pour into our office prove 
the point. One has only to compare the near-void 
of the immediate postwar years with the bubbling 
activity of today to have the point driven home. 


Our regular readers know well the editorial posi- 
tions we have taken on certain industry issues dur- 
ing the past decade. Always this was done with 
two questions in mind: What is best for the air trans- 
portation industry as a whole? What is best for the 
businessman who will use the services of the air 
transportation industry? The answers came fairly 
easy. We borrowed from the lessons taught by cen- 
turies of surface shipping, firm in the belief that the 
only basic difference between general air transpor- 
tation procedure and general surface transportation 
procedure was the vehicle employed. 


While it is common knowledge that we have 
thrown our support behind certain principles, which 
we considered important to the well-being of the 
industry, it would be a gross error to regard this as 
blanket endorsement of every previous or subse- 
quent ‘project’ backed by the same individuals re- 
ceiving our support. Knowing well the foibles of 
man, it would be less than politic on our part not 
to fix our point of view at the time each occasion 
arises. 

Which brings us to the second point: responsibility 
versus irresponsibility 

There seems to be a tendency on the part of some 
that our earlier active support for a “cause” or pro- 
posal automatically infers continuation of this back- 
ing regardless of what eventual direction it may 
take. This my-country-right-or-wrong kind of think- 
ing does not apply to us, nor do we subscribe to its 
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basic philosophy for any part of the industry we 
serve—shipper, carrier, or middleman. 

This industry, not unlike others, with its crosscur- 
rents of individual interests, is beset with the usual 
supply of rumor—some of it well-founded, some of 
it built on sand. 

Simple rumor often can take a vicious turn. We 
saw evidence of this in the industry a few weeks 
ago when a few ill-conceived words snowballed 
into a confused mass of baseless charges. It was a 
sort of short-term mass hysteria, and when the whole 
thing simmered down one could not help but wonder 
why it had been started in the first place. 

In our still infant industry, we require somewhat 
more than salesmanship and promotion. Internally 
we require the sort of statesmanship which will en- 
able us to approach each problem and each disa- 
greement rationally. No one, in the strict sense of 
the word, is opposed to the other if the proposal 
brings mutual benefits. If one side is in honest dis- 
agreement with the proposal of the other, it does 
not make him anti-industry, as some (judging by 
their talk) would have us believe. A man can love 
his wife, but still retain the right to criticize her 
choice of hats. 

We have come a long way since the era of com- 
mercial air cargo dawned after the war. Slowly 
but steadily the revenue-producing gap between 
air passengers and air cargo is narrowing. We pre- 
fer to believe (and we never have had reason to be 
shaken in our belief) that eventually the gap will 
disappear altogether, then widen again—only this 
time it will be cargo which will be on top. 

With this in mind, we urge upon the entire air 
transportation industry—all its segments, individu- 
ally and collectively—to exercise the balanced ap- 
proach which will hasten the inevitable day. In this 
area of practical diplomacy, all the trade associa- 
tions with a stake in one or more parts of the indus- 
try can do much to help bypass the unnecessary 
rough spots and booby traps. 

Irresponsibility is an expensive and time-consum- 
ing deterrent. Responsibility is a proven expediter. 

We, on Air Transportation, have consistently sub- 
scribed to this bit of preachment. And it will carry 
over to the expanded magazine with the issue which 
will open the second decade of postwar air cargo. 
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x Just off the Press! 


THE COMPLETELY REVISED 


NINTH EDITION 


of the 


AIR SHIPPERS MANUAL 


| 0° ner copy 


® > More and more 
THE WORKING TOOL 
OF SHIPPERS 
EVERYWHERE 
IN THE WORLD 


IMPORT PUBLICATIONS, INE 10 BRIDGE ST... NEW YORK I. NL Y. 


x * es ? oiseniabal + “@ ' ¥ DET ee 
ea 
ie 
Pe iC 
sme 
ee ae 
ri e N 5 
er a 
ope tae 
Seah 
sg 
M 
= ri Ane 
eee 
TT _ i” 
Eau: ” 
: o. 
Poe, x! 
Be) ade 
BY Tas. 
: peighics 
ney 
ees 
“ie 4 e 
, 7 = 
\ . 
Ba 
oe 
Se 
5, gaan 
aes 
ride 
ae aoe 
ame TS 
soe 
eee 
i glaaey 4 
a 
ae 
ees 
Lee 
Seas 
ome 
ES ios 
aay 
= eke 
ee 
a 
Sirs 
i eer 
ty Bin EE 
A ot 
tM 
; 
ae 
_ er 
Pent 
4 ‘tegen 
a , = 
— — : . —— ae 
SeSE Cle uae —$____—_____— eee 
‘aes 
Be 
te 
doe ee 
ars. 
i 
i * 
2 ie eRe 
bs ue 
a 
\ i 
ene 
cise 
ee 
ets 
Bere: 
oy 
ine 
Re 
or 
tae 
pot 
“al 
: 4 
ge URE ARNT ART N RDS: EN OOEL RRCSTETS ey 
3 a 
=. 
ms: 
ot 
eo ay 
Ey, 
Mod 
et | 
oe 
| 
. 2 > : Site 
5 _—— To wig 4 . ’ ey : alll : soi Cie NPM 2 RCRA 
| " Hl : a ee i ae bag a Tae” yale 2 & pe 2 op Woee ag ae ae en A tatters ime e 


bes 
Te 
oe 


NEW ALL-CARGO ROUTES 
NEW LOW CARGO RATES 


SAN 
F 


RANCISCO NEW YORK To Europe 
LOS 
ANGELES _ NEW 
ORLEANS 


HOUSTON 
\ t\ =z 
BROWNSVILLE 


SANTIAGO 


HEAVY LINES ARE BUENOS AIRES 
ALL-CARGO ROUTES ( 


Now scheduled all-cargo service from 
San Francisco, Los Angeles, Houston, Brownsville 


Lowered rates to Central America 


Now PAA expands all Caryo service to Latir 3o€ a pound less than the yeneral rate Reduc- 

America. In addition to giant, all-cargo schedule tions up to 22.5°;) on general cargo rates out of 
hts from New York, Miami, New Orleans, al San Francisco and Los Angeles. Subject to govern 

argo flights have now been inaugurated fror ment approval, these and many other reductions 

Houston, Brownsville, Los Angeles, and Sar vo into effect De 

Francisco. On every all-cargo Clipper® flight to For further information on the new routes and 

Latin America, up to 19,000 |bs. of reserve rates, call your Shipping Agent or, in New York: 

space is available STillwell ¢ 41, 80 | 

Also lower costs al! along the line! Rates dras ™ 

tically cut to Central America from Miar end for FREI It ational Air 

Houston, Los Angeles and San Francisco Shippin is ur PAA D Manager 

For example: The new commodity rate of 13¢ a or rite to Pa America World Airwavs. P. O. 

pound on auto parts from Miami to San Salvador Box 1790. New York |] N. Y 


Faw AMERICAV 


WORLD'S MOST EXPERIENCED AIRLINE 
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